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4 New States 


We have just been licensed in the states of 
Maryland, Virginia, West Virginia and North 
Carolina, and are making contracts for General 
Agency connections with agents of proven abil- 
ity. 

THIS IS 100% VIRGIN TERRITORY 

The insurance man with a foresight will see 
in this an opportunity that is extraordinary. 
It will be a money-maker for the man who gets 
in ‘fon the ground floor.”’ 


Write the Home Office Now for Information 
regarding a General Agency Contract 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


The Oldest Organization of its Kind in America 
BROWN HOTEL BLDG.—DES MOINES, IOWA 
ERNEST W. BROWN, Sec’y-Treas. 











THE MUTUAL LIFE 


The Mutual Life Insurance Company of 
New York has a record of EIGHTY YEARS 
of prosperous and successful business. It has 
passed through panics, pestilence and wars 
unharmed, and to-day, as a result of eight 
decades of endeavor, offers financial strength, 
reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street New York 
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JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 
NEW YORK 


CHICAGO 
Insurance Exchange Building 


NEWARK, N. J. 
Globe Building 


SAN FRANCISCO 
Insurance Exchange Building 


BOSTON 
Winthrop Building 


EXPENSE RATIO 





nstantly-on the 


y Manager. 


This is one of the things « 
mind of the Insurance Compat 


The ‘‘Loss Ratio” is beyond control. 


ysed to be 
ago but 


The “Expense Ratio” is supp¢ 
controllable. It wa ome yeat 
omewhat in 


unusual conditions have put it 


the class of the “Loss Rati 


This is the time to have us save for you 
by the elimination of detail. We have done 


} 


it for others,—why not fo 


It won’t cost you anything to make an 


appointment to see us. 


JOSEPH FROGGATT, 
President. 
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IN PRESS 


SURETY AND CASUALTY 
SALESMANSHIP 


By Joseph R. Wilson 


As the only brother of the late President 
Woodrow Wilson, Joseph R. Wilson possesses 
unusual literary ability and scholarship, and is 
endowed with many of the qualifications of his 
distinguished relative, his book being notable 
for clear expression and original constructive 
ideas in relation to the business of surety and 
casualty insurance. This work, which he has 
so laboriously prepared for the benefit of the 
insurance world, should be read by every 
surety and casualty insurance man. 


Mr. Wilson is Manager of the Maryland 
Casualty Company’s Development Division 
and Training School. 


A MOST PRACTICAL AND HELPFUL 
NEW BOOK FOR SPECIAL AGENTS, 
AGENTS AND BRANCH OFFICE AND 
AGENCY EMPLOYEES WHO WISH 
TO PREPARE THEMSELVES FOR 
MORE EFFECTIVE FIELD WORK 


It deals with such subjects as Opportunities; 
Salesmanship—What It Involves; Prepared- 
ness—Necessary Equipment; Definite Objec- 
tives; Learning to Solicit; Approach; Enlarg- 
ing Interest; Convincing Prospects; Closing a 
Sale; Factors in Business Development; Per- 
sonal Appearance and Conduct; Some Sug- 
gestions and Advice; You and Your Home 
Office—Traveling; Service; Personal Qualifi- 
cations; Developing Business in Numerous 
Particular Lines of Insurance. 


Price, per copy, $4.00 


Discount on quantity orders 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 
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NEW CABINET MEMBERS LAUD LIFE INSURANCE 


Attorney General Harlan F. Stone 
D. Wilbur Write to The Spectator 


and Secretary of the Navy Curtis 


Below are presented opinions favoring the institution of life insurance expressed to Tue Specraror by the two 


newest members of President Coolidge’s official family, Hon. 


Hon. Curtis D. Wilbur, Secretary of the Navy. 


[To the Editor of Tue Specrator] 


r Every young man owes an impelling duty 
to his dependents, present and prospective, 
to carry sufficient life insurance to protect 
them from the hazards of death before he 
life 
protection. Life 


has reached the period of when his 


savings will afford such 
other benehts, 


insurance, if it yielded no 


would be justified merely as an influence to 
thrift, other 


financial commitment 


for there is probably no 
which carries with it 
such powerful incentive to save and which 
against 
life 
better, 


serves as an ever-present safeguard 
The 


is accepted, 


earlier in the 
tlie both 
forming habits of 


reckless spending. 

opportunity 

. because of its effect in 

Underwood & Underwood ~ ; 

thrift and because it reduces the cost to a 
minimum. 


Yale 
Atcheerne 


Harlan F. Stone, Attorney General of the United States, and 


[To the Editor of THr SrectaTor 
In their wisdom, the lawmakers of our 
country saw fit to provide for insuring the 
lives of our defenders during the late war. 


That recognition of the value of life in- 
surance to the country, the family and the 
individual has again been given in the pro- 
Bonus Act. 


visions of the 


Few of us are without some responsibility 
to provide for others, and substantial evi- 
dence of our consideration in this respect is 
Underwood & Underwood 


to be found in suitable provision for their 


welfare when our earning power has ceased. 
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THE MAKING OF THE FIRE INSURANCE RATE 


Edward P. Hardy, Iisistant Manager, Ner York Fire Insurance Fxchanges 
Twenty-Seventh Article 
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The Abandonment of Rating by the National Board 


(Continued from last week) 


This appears to have been the first time when comparisons 
commenced to be made between Europe and this country in re- 
gard to building laws and the construction of buildings. This 
subject was treated somewhat fully at this meeting and in illus- 
tration we quote two pragraphs: 
and do not care to conceal it, our laws 
buildings have been too crude, 
it is different. 
important sub- 


The fact is, and we cannot, 
upon the subject of the construction of 
and even those we have, not well enforced. In 
Not only does the government make proper laws on this 
ject, but it enforces them, and in the cities of Paris, Vienna, Florence, 
Dresden and Madrid, the government maintains a 
by trained architects over the 


Europe, 


Berlin, Amsterdam, 
constant and very careful 
buildings in process of erection or alteration, no mere politicians, specu- 
lative builders, or civilians being allowed to have a voice in the matter. 
It is a hopeful sign that the public press see fit to have awakened healthful 
I have taken pains to collect the 
rard to buildings, and have 


supervision 


public opinion on this vital subject. 
laws of all the leading European cities in reg 
given them careful reading, and do not find any provisions in them that 
it would not be in our power to engraft upon our laws and enforce, and 
we might then hope that at least some portion of the New York or 
Philadelphia of our age, might be the New York or Philadelphia of the 
next. 

A noted report on the subject by Mr. 


Italy, was incorporated by the president in his address that 1s 


Powers of [lorence, 


worth reproducing even in this day: 
and skill of my countrymen. 
But, 


I have the highest respect for the ability 
in the all other nations in this regard. 
and among them is how to 


Indeed they main, 
nevertheless, we have a few things to 


city, fire- 


surpass, 
learn, 
proof, for no fire-proof house 
e buildings. Indeed, there 
The very walls 
at least from 
buildings, 


make, not a house, but a whole 
can be made in the midst of highly combustibl 
withstand the heat of a 


into dust—if not frem 


is no safe that will furnace. 
crumble inner fires, 


Therefore, to be fire- 


will melt or 
outer flames. 
neighbor's houses must also be fire-proof ; 
and construction of 


proof in our own our 
municipal 


and what 


and this calls for 
laws regulating the material buildings, 
should be required, is 

1st. The abandonment of all wood floors. 

2nd. The floors to be made of bricks, thus sealing down all ventilation 
in case of fire. 

3rd. The stairs to be metallic, or of 

4th. The rafters of the the joists of the 
bricked over before putting on the slat tiles. 

3ut, it may be asked, will not joists and rafters take fire? Yes, they 
will, and often do take fire here in Florence, but with a floor of bricks 
laid with mortar upon them, the fire department need not hurry to such 
a fire, hours indeed might elapse before they reached it. I have knewn 
of a joist under a fire-place, 


stone. 


roof like floors, to be all 


tes or 


an instance of nearly two days’ burning 
and yet the beam not burnt off, 
through the bricks, but it would soon fin 


and then with ventilation it would soon reach the garret. 


only deeply charred. The fire cannot get 
d its way through a wood floor, 
In short, the 


3rick floors do 


whole building would be in flames within half an hour. 
not prevent fires, but they prevent conflagrations. No city can be burnt 
with brick floors, nor has a house been burnt within the city of Florence 


during my residence here of 35 years. 
Those who are interested in a statistical basis for rate making 
ill be glad to learn that at the sixt 


National Board the following paragraph in regard thereto ap- 


h annual meeting of the 


peared in the presidential address: 

Though the fire interests have as yet no well-tried tables of mortality 
like the life business, we believe the time is not far distant when we shall 
be in possession, through your efforts and skillful aggregation of our 
individual experiences, of tables and demonstrations of the great laws of 
our business as certain and reliable for the practical, and we trust, preit 
able administration of our business, as the Carlisle or any other tables 
have been found for the guidance of the great life interest of this and 
other lands. 

COINSURANCE 


AND THE THREE-QUARTERS CLAUSE 


The important effect which these clauses have on the sub- 
ject of rating requires that their first introduction should be 
set forth. The general agent in making his report to the 
eighth annual meeting treated on this important matter, and it 
is interesting to see how these clauses were regarded in their 
beginning. 

The November meeting was the occasion of an interesting discussion 
on the merits of the average or coinsurance clause and the three-quarters 
clause, and resolutions embodying the former, and one embodying the 
two united, were sent down to companies to elicit their views for the 
purpose of aiding the committee in agreeing upon some course of action 
of these two important clauses, which our members 
could safely adopt for their practice; but the replies were not received 
in number sufficient to warrant any action on your part. The first prac- 
tical recognition of the value of the average or coinsurance clause had 
by you formally, was the sanction given to the New York State Board 
to allow in their minimum tariff an abatement of twenty per cent on the 
existing rates on lumber where the clause was made a part of that 
policy (p. 181). This application of the clause in lumber insurances 
was, at your February meeting, made to apply with your Western 
And the recent action of the New York Local Board is here 
noted with incorporating this principle into its code; at 
their meeting of 13th inst. an abatement of ten per cent was granted on 
the premiums on buildings and contents where the coinsurance clause 
was inserted in the policy. 


in regard to either 


ratings. 
gratification, 


The standard schedule adopted by the National Board, 
furnishing minimum rates and 
presentation because of the fact that it fur- 
nished a basis for many of the future schedules, at least down 
to the time of the Universal Mercantile Schedule. 


which was considered as 


charges, deserves 


BUILDING 


Height, three stories; width, not over 100 
feet. 

Walls to be brick or stone. When party not less than 20 inches thick 
from foundation to top, or 16 inches ledged, and rising at least 18 inches 
above the roof and coped with stone. If independent walls, not less 
than 16 inches thick to second story floor, and 12 inches to roof, rising 
at least 18 inches above roof and coped with stone. 

Roof to be metal, or slate or tile laid in cement. 

Cornice—Brick, stone or metal. 

Openings—Interior to be covered with substantial iron doors or shut- 
ters, with hinge laid or anchored in the wall. All caps and sills to be 


brick, stone or iron. 
Rate 


Basis rate for building of this class, as per note below. In towns 
or cities of 5000 population or less, with no fire department, 
the jbasis=natershoulds be .-ccc5..cc a sscrncresecscdd. ee ee 75 


(Continued on page 19) 


not over 40 feet; depth, 
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THE EXPENSE RATE 

HE records covering the year 1923 
show that fifty-six of the older life 
insurance companies of the United 
States had a total expense ratio of 0.84, 
slightly higher than that experienced by 
these companies in 1922. As the ma- 
jority of life insurance companies wrote 
a greatly increased volume of new paid- 
for business in 1923, it was to be ex- 
pected that the expense ratio for the 
year would show an increase. New 
paid-for business costs money to put 
on the books, and when greatly increased 
in one year from the preceding twelve 
months, involves the payments of larger 
aggregate amounts in commissions, med- 
ical examiners’ fees, inspection, etc. The 
experience achieved in 1923, as disclosed 
by the accompanying table, should be 
quite satisfying to the companies, when 
it is remembered that the rate is much 
below that recorded in the first years of 
the 20-year period shown, and also well 
below the experience of the companies 
during the war period of 1918 and 19109. 
Continued economy in management 
will unquestionably tend to keep the ex- 
pense rate of these companies at a mini- 
mum; it is, however, too much to expect 
that the average pre-war expense rate 
will be again attained for some little 
time. Present production costs in other 
lines of business have been doubled, and, 
in many instances, tripled since 1915, the 
beginning of the present era. It is a 
matter meriting special commendation 
that during this period the expense rate 
of life insurance companies has risen an 


Assistant Secretary 


amount of only 0.16 per cent, which is 
surprising indeed. 

In the table presented on page 9 the 
expense rate per cent of mean insurance 
in force of the fifty-six older life insur- 
ance companies of the United States is 
shown for the twenty years from 1904 
to 1923. The table is compiled by di- 
viding the management expenses, plus 
taxes, by the mean amount of insurance 
in force. Rates are given for each of 
the twenty years and also for the four 
quinquennial periods and the entire 
20-year period. The table shows that 
the first year of the period, 1904, was 
also the year of the highest expense rate. 
Rapid decreases from that year were 
noted to 1908, when the low rate of the 
period was shown, 0.66 per cent. From 
1908 to 1915, inclusive, there is but a 
slight variation in the yearly averages. 
Rising during the period 
raised the rate to 0.90 per cent in 1920, 
since when the rate hovered at 
slightly in excess of 0.80 per cent. In 
considering this table it must be borne in 
mind the taxes levied by [Federal and 
State have much to do 
with the present rate. It must be also 
understood that companies writing group 
insurance will have a higher expense rate 
than companies writing ordinary insur- 
ance only, and that companies writing 
industrial insurance are excluded from 


costs war 


has 


governments 


the table. 


OMPLAINTS have been received 

from insurance companies that Alf. 
C. Le Baron, of Los Angeles, Cal., has 
circulated data making unfavorable com- 
parisons regarding American life insur- 
ance companies purporting to be based 
upon figures in the annual statements of 
such companies, and crediting this infor- 
mation to The Spectator Company, the 
inference being that certain misleading 
ratios were taken from Spectator publi- 
tions, showing prominent companies at a 
disadvantage as compared with the life 
association represented by Le Baron. 
We have seen a copy of one of the tables 
and positively deny that the deductions or 
ratios presented are printed in any publi- 
cation of The Spectator Company. Three 
large and substantial old line companies 
are falsely declared, in this circular, to be 
insolvent, which statement is untrue and 
constitutes a serious defamation of the 


reputation of such companies. 


5 


HE decision made by Justice W. 

H. S. Thompson in the United 
States District Court, Western District of 
Pennsylvania, on June 5, involving the 
now famous case of Lewellyn vs. Frick, 
promises to exert a wider influence than 
any similar decision handed down during 
recent years. By Judge Thompson’s 
opinion, unless it is reversed in a higher 
court to which an appeal is understood to 
be pending, the provision in the I*ederal 
Tax Law for taxation of life insurance 
payable to a named beneficiary is held to 
be in violation of constitutional rights and 
The total of the estate 
Frick exceeded 


therefore invalid. 
of the late Henry C. 
$10,000,000 and the addition of life insur- 
ance payments aggregating $474,629, less 
$40,000 exemption, to it, brought the pro- 
ceeds of the policies under the operation 
of the twenty-five per cent Federal tax 
regulation. It was the amount of this 
tax that the plaintiff sought to recover. 
If Judge Thompson’s decision is per- 
mitted to stand, the ultimate effect will 
be to free all proceeds of life insurance 
policies paid to named beneficiaries from 
the burden of a Federal tax. This is a 
long stride in the proper direction and is 
a direct incentive to everyone to further 
those cardinal principles of thrift and 
provision for dependents upon which the 
financial stability of the nation is based. 
It is to be hoped that, if the decision goes 
to a higher court for review, the verdict 
will sustain the wisdom and foresight of 
Judge Thompson’s course. 





ogee SpEcTATOR has heretofore pub- 
lished portraits of President Coo- 
lidge and the members of. his cabinet, 
with their respective opinions favoring 
life insurance. In this issue are presented 
the views of Hon. Harlan F. Stone, At- 
torney General of the United States, and 
Hon. Curtis D. Wilbur, Secretary of the 
Navy, the latest additions to President 
Coolidge’s official family. It is gratify- 
ing to know that the men who occupy 
places of the highest authority in the 
country think and speak well of the great 
business of life insurance; for their 
opinions have proved influential in in- 
ducing many men to avail of the pro- 
tection afforded by life insurance in pro- 
viding for the future of their families. 
These opinions have been especially use- 
ful in combating the ideas of those preju- 
diced against the life insurance system. 
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Recent Applications for $50,000 and up Received by The Prudential 


Alabama 


Arkansas 


California 


Georgia 


Illinois 


Indiana 


Iowa 
Kentucky 
Louisiana 


Maryland 


Business Life Insurance 
Is Becoming More Popular Every Day 


$100,000 Pres. Foundry Co. 
67,540 Wholesale Grocer 
50,000 Pres. Oil Co. 


50,000 Pres. Construction Co. 


50,000 Pres. Realty Co. 
50,000 Pres. Oil Co. 
50,000 Gen’l Supt. Oil Co. 
50,000 Candy Mir. 

50,000 Candy Mfr. 

50,000 Paper Box Mir. 
50,000 Paper Box Mir. 
50,000 Oil Producer 

50,000 Attorney 

50,000 Building Contractor 
50,000 Building Contractor 
50,000 Realtor 

50,000 Druggist 


50,000 Merchant 
50,000 Merchant 


50,000 Dealer in Metals 
150,000 Mfr. Sewing Machines 
50,000 Mir. Sewing Machines 
50,000 V. P. Auto Accessories 
100,000 Sec’y Ins. Co. 

50,000 Owner Auto Sales Co. 
150,000 Owner Dept. Store 
50,000 Pres. Engineering Co. 
50,000 Oil Operator 

50,000 Bank President 

50,000 Oil Dealer 

50,000 Dealer in Machinery 
50,000 Owner Private Hospital 
100,000 Mfr. Chemicals 

50,000 Contractor & Builder 
115,000 Pres. Chemical Co. 


Massachusetts 50,000 Gen’l Mgr. Lumber Co. 


Michigan 
Minnesota 
Mississippi 


Missouri 


* THE Se 
PRUDENTIAL 33S 
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50,000 Pres. Transportation Co. 
120,540 Executive Kubber Co. 
50,000 Realtor 

50,000 Pres. Women’s Wear Co. 
65,000 V. P. Bldg. Mat. Co. 
50,000 Lumber Mfr. 

50,000 Mfr. Floor-boards 
50,000 Pres. Car Co. 

50,000 V. P. Auto Concern 
50,000 Treas. Auto Concern 
50,000 V. P. Auto Co. 

50,000 Pres. Clothing Co. 
50,000 Sec’y Auto Co. 


Tennessee 50,000 Publisher 


Wisconsin 50,000 Gen’] Mgr. Paper Co. 


New Jersey $50,000 Attorney-at-Law 
50,000 Pres. Art Metal Co. 
50,000 Printer and Publisher 
50,000 Fur Dyer 


New York 50,000 Pres. Fruit Co. 
50,000 Shirt Mfr. 

100,000 Motion-picture Star 
50,000 Pres. Dry-goods Co. 
70,000 Pres. Steel Co. 

99,000 Stock Broker 
50,000 Dept. Store Executive 
70,000 Treas. Cotton Converters 

100,000 Mfr. Canning Mach’y 
50,000 Mfr. Slippers 
70,000 Executive Ins. Agency 
50,000 Executive Ins. Agency 
50,000 Commission Merchant 
50,000 Executive Ins. Agency 
50,000 Pres. Knitting Co. 
50,000 Pres. Mach’y Co. 

200,000 Treas. Silk Co. 

75,000 Commission Merchant 

50,000 Importer Cork 

100,000 Mfr. Clothing 

200,000 Executive Soap Co. 
50,000 Sec’y Furniture Co. 
50,000 Executive Mach’y Co. 


Ohio 50,000 Pres. Cotton Wadding Co: 
50,000 V.P. Cotton Wadding Co. 
200,000 Pres. Metals Co. 
50,000 Treas. Metals Co. 
50,000 Partner Metals Co. 
100,000 V. P. Metals Co. 
200,000 V. P. Steel Co. 
Oklahoma 50,000 Pres. Oil Co. 
50,000 Stove Mfr. 
N. Carolina 50,000 Lawyer & Banker 


Pennsylvania 100,000 Pres. Seed Co. 
50,000 Banker 
65,000 Pres. Sanitarium 
200,000 Lawyer & Realtor 
175,000 Salesman Steel Co. 
250,000 Executive Woolen Co. 
200,000 Executive Woolen Co. 
50,000 Dealer in Furniture 
50,000 Surgeon 
50,000 Mfr. Artists Materials Co. 


50,000 Pres. Lumber Co. 


100,000 Pres. Motorcycle Co. 
100,000 Pres. Paper Co. 
50,000 Pres. Produce Co. 


The Prudential 
Insurance Company of America 
EDWARD D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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SHE SPEC TALUS 


Life Insurance 








LIFE INSURANCE NOT 
TAXABLE 


Ruling of Justice Thompson, If Sus- 
tained, Will Affect All Named 
Beneficiaries 





FULL TEXT OF DECISION 





Federal Assessment on Policy Proceeds 
Held Invalid and Contrary to Con- 
stitutional Rights 
On June 5, Judge W. H. S. Thompson, in 
the United States District Court, Western Dis- 
trict of Pennsylvania, handed down an opinion 
on the proceeds of life insurance as payable 
on the life of the late Henry C. Frick 
which will have a _ far-reaching effect 
provided that the appeal, which now seems 
likely, is denied and the ruling remains in 
force. The Federal government had taxed 
Mr. Frick’s life insurance to the extent of 
over $100,000 and Judge Thompson, in his de- 
cision, stated that “the collection from the 
plaintiffs of $108,657, the amount of the tax 
in question, was without authority of law and 
in violation of plaintiffs’ constitutional rights,” 
and that the facts in the case led him to the 
conviction that judgment for that amount, plus 
interest and costs, should be given in favor of 

the plaintiffs. 

The plea in the litigation was presented 
by F. G. Dunham, attorney for the As- 
sociation of Life Insurance Presidents, and 
the entire matter was in the nature of a test 
case as well as over a particular individual’s 
life insurance policies. The effect of Judge 
Thompson’s decision, provided that it is not 
reversed in a higher court, is to free from 
Federal taxation the proceeds of life insurance 
policies in any amount when the beneficiary’s 
or beneficiaries’ name or names are given in 
the contract. The life policies, 
eleven in all, held by Mr. Frick at the time 
of his death, aggregated $474,629, and this sum 
was added to his residuary estate. The total 
of his wealth exceeded $10,000,000, and the 
life money, less $40,000, was added to it, thus 
bringing the proceeds of the policies under 
the twenty-five per cent Federal tax regula- 


insurance 


tion. The sum of this taxation, in addition to 

that already placed on Mr. Frick’s estate, was 
al ; 

$108,657 and it was the attempt to recover 

this amount that resulted in Judge Thomp- 

son’s favorable finding. 

Although the news of this decision appeared 
im the daily papers and in insurance journals 
at the time, THe Specrator withheld any 
1 . . . . 
lengthy comment until it could give its readers 
the benefit of a full resumé of the court’s find- 
ings. The following is the complete history 
of the case and its outcome, as given by Judge 
Thompson : 

The executors of the will of Henry C. Frick have 
‘tought this action against the Collector of Internal 
Revenue for the 23rd District of Pennsylvania, to 
Tecover the sum of $108,657.38, alleged to have been 
troneously assessed and collected under the provisions 
ot Section 402(f) of the Revenue Act of 1918. The 
case was tried without a jury, on an agreed statement 
of facts, and the facts so stipulated are adopted as 


the Court’s findings of fact, as fully as if set forth 
in this opinion. 

At the time of testator’s death, there were outstand- 
ing eleven policies of insurance upon his life, four of 
which were payable to his wife, and seven to his 
daughter. The aggregate amount of these policies, 
which was payable to, and received by, the respective 
beneficiaries was $474,629.52. This amount. less $40,- 
000, was included in the gross estate of the decedent, 
which, exceeding ten million dollars in amount, ex- 
clusive of the insurance, the tax rate of twenty-five 
per cent became applicable under the statute, and the 
additional tax assessed to the estate on account ef this 
insurance, was $108,657.38, the amount sought to be 
recovered here. The policies in question were taken 
out by the decedent at various times, the first in 1874, 
and the last in 1901, their issuance in this way, vary- 
ing in time, from eighteen to forty-four years before 
his death. 

The policies were of different classes. Some were 
made payable to Mr. Frick’s estate, with no provisions 
for change of beneficiaries, but were subsequently 
assigned to his wife and daughter, without reserva- 
Some were 


tion of power to revoke the assignment. 
of like character, and were so assigned, with power 
reserved to revoke the assignment. Some were made 
payable to Mr. Frick’s executors, and subsequently 
by arrangement with the company, were made payable 
to his daughter as beneficiary, without power reserved 
further to change the beneficiary. In others, the wife 
and the daughter were named as _ beneficiaries, the 
policies containing no power which enabled the insured 
to change the beneficiary. All the premiums were 
paid by Mr. Frick and none of the assignments of the 
policies so made by him, were at any time revoked. 
The decedent died testate on December 2, 1919, the 
will providing “that all inheritance, legacy, succes- 
sion or similar duties or taxes * * * shall be paid 
out of the capital of my residuary estate.” The tax 
was levied under Title IV cf the Revenue Act of 
1918, which went into effect on February 25, 1919. 
The parts of the Act material in the determination of 
this question are as follows: In Section 401: 

“A tax equal to the sum of the following per- 
centages of the value of the net estate (determined 
as provided in section 408) is hereby imposed upon 
the transfer of the net estate of every decedent 
dying after the passage of this Act, whether a 
resident or nonresident of the United States: 

“1 per centum of the amount of the net estate 
not in excess of $50,000; 

«* * * (Here follow the graduated rates and 
amounts from $50,000 up to $10,000,000) * * *; 

“95 per centum of the amount by which the net 
estate exceeds $10,000,000.” 

In Section 402: 

“That the value of the gross estate cf the decedent 
shall be determined by including the value at the 
time of his death of all property. real or personal, 
tangible or intangible, wherever situated— 

“(a) To the extent of the interest therein of the 
decedent at the time of his death which after his 
death is subject to the payment of the charges 
against his estate and the expenses of its adminis- 
traticn and is subject to distribution as part of his 
estate; 

“(b) To the extent of any interest therein of the 
surviving spouse, existing at the time of the dece- 
dent’s death as dower, curtesy, or by virtue of a 
statute creating an estate in lieu of dower or 

curtesy; 

“(c) To the extent of any interest therein of 
which the decedent has at any time made a trans- 
fer, or with respect to which he has at any time 
created a trust, in contemplation of or intended to 
take effect in possession or enjoyment at or after 
his death (whether such transfer or trust is made 
or created before or after the passage of this Act), 
except in case of a bona fide sale for a fair consid- 
eration in money or money’s worth, Any transfer 
of a material part cf his property in the nature of 
a final disposition or distribution thereof, made by 
the decedent within two years prior to his death 
without such a consideration, shall, unless shown 
to the contrary, be deemed to have been made in 
contemplation of death within the meaning of this 


title; 


7 


‘“(d) To the extent of the interest therein held 
jointly or as tenants in the entirety by the decedent 
and any other person, cr deposited in bank or other 
institutions m their joint names and payable to 
either or the survivor, except such part thereof as 
may be shown to have originally belonged to such 
other person and never to have belonged to the 
decedent; 

““(e) To the extent of any property passing under 
a general power of appointment exercised by the 
decedent (1) by will, or (2) by deed executed in 
contemplation of, or intended to take effect in pos- 
session or enjoyment at or after, his death, except 
in case of a bona fide sale for a fair consideration 
in money or money’s worth; and 

“(f) To the extent of the amount receivable by 
the executor as insurance under policies taken out 
by the decedent upon his own life; and to the extent 
of the excess over $40,000 of the amount receivable 
by all other beneficiaries as insurance under poli- 
cies taken out by the decedent upon his own life.” 

In Section 408: 

“If any part of the gross estate consists of pro 
ceeds of policies of insurance upon the life of the 
decedent receivable by a beneficiary other than the 
executor, the executor shall be entitled to recover 
from such beneficiary such portion of the total tax 
paid as the proceeds in excess of $40,000 of such 
policies bear to the net estate. If there is more 
than one such beneficiary, the executor shall be 
entitled to recover from such beneficiaries in the 
same ratio.” 


Aside from the provision of the will for the pay- 
ment of the taxes from the residuary estate, and as- 
suming the Act valid, and giving to it the interpreta- 
tion claimed for it by the Government, of the total 
sum of $108,657.38, eighty-nine per cent thereof would 
fall on the beneficiaries of the policies, and eleven 
per cent on Mr. Frick’s estate. In other words, the 
Act undertakes to impose a transfer tax, ascertained 
by including in the gross estate the amounts which 
the executors never received, and were not entitled to 
receive, but which were received by his wife and 
This tax, by 
whatever name designated, is a graduated tax, and 
levied, not upon the value of that which the bene- 
ficiaries received, which under the Act would have 
been two per cent, but upon the value of the decedent’s 
total estate, which, as it exceeded ten millions of 
dollars, fixed the tax at twenty-five per cent. 

The plaintiffs claim that the tax thus imposed is 
invalid, and the decision of this question involves the 


daughter as insurance upon his life. 


proper construction of the Act and the question of 
its constitutionality. 

As to the construction of the Act: It is perfectly 
clear that the taxes in question, under section 401 
are imposed upon the value of the net estate of the 
decedent, and their amount equals the sum of cer- 
tain percentages of the value cf such. net estate, vary- 
ing from one per cent, when the amount of the net 
estate is not in excess of $50,000, to twenty-five per 
cent of the amount by which the net estate exceeds 
ten millions of dollars. The value of this net estate 
is determined in section 403; that is, by deducting 
from the value of the gross estate, certain amounts 
therein designated and specified. The value of the 
gross estate is determined in section 402; that is, by 
including the value, at the time of the death, of all 
property, real or personal, tangible or intangible, 
wherever situated, to the extent of the interest and 
property specified in paragraphs (a) to (f) inclusive. 
Paragraph (a) refers to such interest of the decedent 
at the time of his death in any property which is 
subject to the payment of charges and expenses of 
administration, against his estate and is subject to 
distribution as part of his estate; paragraph (b) re- 
fers to the inchoate interest of the surviving spouse 
in any property which becomes complete on the death; 
paragraph (c) refers to property transferred or trust 
created in contemplation of death; paragraph (d) to 
decedent’s interest in lands held jointly; paragraph 
(e) to property passing by will under a general power 
of appointment, or by deed in contemplation of death; 
the first part of paragraph (f) refers to insurance poli- 
cies receivable by the executor, and then comes the 
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GROUP 
INSURANCE 


YOU know a man among your clients who should carry 
Group Life Insurance on his employees. You can go into 
his office and talk to him; he has confidence in what you 


say. 


WE know about Group Life Insurace, and how it will profit 
your employer-friend to buy it. Through the personal 
sales assistance of our local office we can join forces with 


you and place the policy. 


Group Insurance is one of the 
lines on which the Missouri State 
Life Insurance Company offers a 
perfected brokerage service to all 
insurance men. The Company’s 
representative in your community 


will handle business for YOU. 








Havana in 1925 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. Singleton, President Home Office: SAINT LOUIS 
Over Half a Billion in Force 
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ae utual, Ne b.. 1.90 | 1.57 | 1.21 | 1.18 | 1.07 | 1.29 | 1.09 | 0.98 | 1.19 | 1.04 | 0.99 | I.12 | 1.09 | 1.24 | 1.43 | 1.34 | 1.59 | 1-44 | 1.27 | 1.29 | 1.34 1.10 | 1.19 | 1.38 | 1.28 
ecurity Mutual, N. Y..| 1.63 | 1.60 | 1.35 | 1.01 | 1.07 | 1.10 | 1.08 | 0.97 | 0.98 | 0.96 | 1.02 | 1.15 | 1.23 | 1.19 | 1.14 | 1-13 | 1.14 | 0.90 | 1.27 | 1.35 J. 1.33 | I-or | 1.15 | 1.25 | 1.18 
Southwestern .......... 2.91 | 2.87 | 2.19 | 1.79 | 1.92 | 1.68 | 1.61 | 1.24 | 1.32 | 1.46 | 1.24 | 1.2 27 8 5 2 2 
, : F - , ; .42'| ¥. ? .29 | 1.27 | 1.18 | 0.96 | 1.34 | 1.55 } 1.07 | 1.09 | 1.20] 2.19 | 1.44 | 1.17 | 1.23 | 1.28 
Prd it: eee 1.67 | 1.67 | 1.53 | 1.32 | 1.10 | 0.91 | 0.84 | 0.82 | 1.co | 1.04 | 1.04 | 1.04 | £.15 | 1.08 | 1.10 | 1.47 | 1.06 | 1.22 | 1.16 | 1.22] 1 = o a I a I = 1.21 
— Autual, Mass...... 0.88 | 0.86 | 0.75 | 0.66 | 0.64 | 0.75 | 0.73 | 0.75 | 0.73 | 0.73 | 0.73 | 0.71 | 0.73 | 0.75 | 0.75 | 0.82 | 0.84 | 0.73 | 0.70 | 0.6¢ J 0.75 | 0.74 | 0.74 | 9.75 | 9-74 
— Pe oie: 5 aioe eiaaters 5.16 |13.61| 5.47 | 2.93 | 2.97 | 2.18 | 1.18 | t.09 | 1.17 | 1.00 | 1.31 | 1.39 | I-24 | 1.57 | 1.26 | 1.67 | 2.42 | 1.44 | 1.37 | 1-55 J 3-45 | 1-33 | 1-30] 1 66 | 1.95 
ravelers..... e+ eee-| 0.79 | 0.82 | 0.81 | 0.74 | 0.74 | 0.72 | 0.71 | 0.72 | 0.85 | 0.80 | 0.74 | 0.73 | 0.84 | 0.90 | 0.82 | 0.92 | 0.89 | 0.67 | 0.86 | 0.89 fo. 78 | 0.75 | 0.82 | 0.89 | 0.83 
a Cenwalsiisc csi 0.87 | 0.86 | 0.87 | 0.79 | 0.76 | 0.82 | 0.78 | 0.79 | 0.82 | 0.87 | 0.87 | 0.88 | 0.04 | 0.91 | 0.€8 | 0.66 | 0.7 | 0.82 | 0.83 | 0.84 | 0.82 | 0.82 | 0.90 | 0.90 0.82 
Ma uta eeeeie ....| 1.24 | 1.20 | 1.24 | 0 66 | 0.72 | 0.77 | 0.81 | 0.83 | 0.83 | 0.76 | 0.83 | 0.80 | 0.81 | 0.80 | 0.80 | 0 88 | 0.85 | 0.79 | 0.77 | 0 84 f 1.03 0.80 | 0.80 | 0.83 | 0.85 
a States... ss... 1.18 | 1.c9 | 0.88 | 0.80 | 0.92 | 0.85 | 0.87 | 0.g0 | 0.66 | ogo | 1.¢8 | 1.13 | 1.14 | 1.20] 1.21 | 1.22 | 1.23 | 7-21 | 1.13 | 1.c9 J 0.98 | 0.9T | 1.15 1.18 | 1.05 
Wi unteer State......... 5.51 | 2.50 | 2.co | 1.88 | 1.43 | 1.46 | 1.33 | 1.38 | 1.19 | 1.15 | 0.89 | 0.67 | 0.97 | 0.66 | 1.10 | 1.25 | 1.34 | 1.03 | 1 07 | 1.00] 2.02 | 1.28 | 0.99 | 1.12 | I-19 
Isconsin Life.......... 2.24 | 1.45 | 1-77 | 1.02 | 0.85 | 0 69} c.89 | 0.91 | 0.95 | 1.30 | 1.34 | 1.34 | 1-37 | 1-40 | 1.10] 1.58 | 1.51 | 1.30 | 1.25 | 1.31] 1.45 | O. 66 | 1.29 | 1.37 | 1-30 
Averages (56 coS.)..... | 1.01 | 0.93 | 0.78 | «68 | 0.66 | 0.€8 | c. 69 | 0.70 | 0.71 |0 71 | 0.72 | 0.68 | 0.72 | 0.77 | 0.76 | 0 87 | 0.co | 0.82 | 0.81 | 0.84 } 0.81 | 0.70 | 0.72 | 0.86 | 0.83 
| ' ' ' ' ! ! 
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(Continued from previous page) This provision does not relate to any other of the erty, intended to take effect in possession or enjoy- 
Provision in said paragraph under which the tax in property designated in the several paragraphs of sec- ment, at or after his death, or if insurance passes 
question is levied, namely: ‘and to the extent of the tion 402. On the other hand, it is provided in the under a contract executed by the decedent in favor 


excess over $40,000 of the amount receivable by all same section that if the tax, or any part of it, is paid of a specific beneficiary, and in either case, if the tax 
other beneficiaries as insurance under policies taken by, or collected out of, that part of the estate passing in respect thereto is not paid when due, a transferee, 
out by the decedent upon his own life.” to, or in possession of, any person other than the trustee or beneficiary is made personally liable for 

If these words are given their ordinary meaning executor, in his capacity as such, such person shall be the tax, and such property, to the extent of the dece- 
and significance, Congress did intend to include in the entitled to reimbursement out of any part of the estate dent’s interest therein at the time of the transfer, or 
gross estate life insurance policies which, at the time still undistributed, or by a just contribution by those to the extent of such beneficiary’s interest under the 
of death, formed no part of the decedent’s estate, and whose interests in decedent’s estate would have been contract of insurance, shall be subject to a lien equal 


which the executors had no right to collect. This reduced if the tax had been paid before distribution to the amount of such tax. 
If this is the fair and proper meaning to be taken 


meaning or interpretation of the Act is strengthened of the estate: the purpose of this provision being, as 

on an examination of section 408, which provides that in said section is expressed, that so far as practicable from the provisions of the Act, when considered, to- 

if any part of the gross estate consists of proceeds of and unless otherwise directed by the will, the tax gether, we reach the question as to the legality of the 

Plicies receivable by a beneficiary other than the shall be paid out of the estate before distribution. tax so imposed. 

executor, the latter may recover from the beneficiary In short, the beneficiaries of policies on the life of None of the policies passed from the decedent’s 
other than the executor, are made the estate by will, descent or distribution; nor can it be 


such portion of the total tax paid as the proceeds in the decedent, 
excess of $40,000 of such policies bears to the net ultimate paymasters of the 
estate. In that specific case, provision is made for policies. This is made clear, beyond question, in 
the recoupment of the executor, of the taxes which section 409, which provides that if decedent makes a 
should have been paid by the designated beneficiaries, transfer or creates a trust with respect to any prop- 
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taxes imposed on such held that any of the policies were transferred in con- 
templation of death within the meaning of paragraph 
(c) of section 402, as all transfers occurred more 
than two years before the decedent’s death, If a 
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transfer withcut consideration, within the period of 
two years, is deemed to be in contemplation or death, 
unless the contrary be shown, it would seem that a 
transfer prior tc that time would be presumed not 
to have been so made; and there is nothing before the 
Court to overthrow this presumption as to transfers 
of any of the policies in question, 

If it be true that the policies in question, on the 
death of decedent, did not pass from decedent’s estate 
by will, descent or distribution, and that no transfer 
of them was made in contemplation of death, within 
the meaning of the Act, they would nct be subject 
to a tax imposed, either directly or indirectly, upon 
the transfer of the net estate of the decedent. Con- 
gress could impose a tax on such property, but not 
under the guise of an excise tax, The Supreme Court, 
in Knowlton v. Moore, 178 U. S. 41, [8 Am. Fed. Tax 
Rep. 2684] and in other cases, has, with painstaking 
effort, pointed out, and elaborated with great clearness, 
the line of distinction which separates death duties, by 
whatever mode assessed, or by whatever name desig- 
nated, whether probate duties, stamp duties, legacy 
taxes or estate taxes and those taxes which are im- 
posed on property as such, because of its ownership 
and possession. The former may be exacted on the 
passing of property by will or descent as the result of 
death, as distinguished from a tax on the property 
itself. In other words, the estate duty is not on the 
interest to which some one succeeds on the death, but 
the interest which ceased by reason of the death. And 
so have legacy and inheritance taxes been sustained, 
not as a tax on the property itself, but upon its trans- 
mission. This because the right to take by devise or 
descent is a legal, and not a natural right, and the 
authority which confers it may impose conditions upon 
it. While the right to regulate successions is vested 
in the States alone, Congress has the power to levy 
taxes on the transmission or receipt of property, which 
is something apart from the right to regulate its trans- 
mission, 

The amount of the net estate here made taxable un- 
der the Act, was increased by the total amount of the 
policies involved; with the result that the amount of 
the tax in dispute was imposed upon, and arose solely 
from, the value of these policies included as a part 
of decedent’s net estate. We must, therefore, inquire 
on what theory were they so included as a part of the 
estate. Insurance policies are property. Their legal 
statute has been well established by numerous authori- 
ties. In the case of Tyler, Administratrix vy. Treas- 
urer and Receiver General, 226 Mass., 306, the Su- 
preme Court of Massachusetts, in considering the 
question of the right to impose a tax on money paid 
to the beneficiary under an insurance policy, consid- 
ered exhaustively, and laid down with clearness, the 
scope and character of insurance policies and the rights 
of beneficiaries thereunder. In substance, the Court 
held that a policy of insurance is a contract and that 
the rules which are applicable to contracts govern their 
interpretation and enforcement; that the rights of the 
beneficiary attach at once, when designated as such in 
the policy, and are protected both by common law and 
statute; that where the beneficiary is the wife, her 
rights instantly vest upon a meritorious consideration; 
that it is the general rule that a policy and the money 
to become due under it, the moment it is issued accrue 
to the person mentioned as beneficiary; that when the 
designation is made, his right is vested, taking com- 
plete effect as of that time, being in no wise modified 
or increased at the time of the death of the insured; 
that such contracts are usually for the benefit of 
some dependent, and the insured retains no owner- 
ship of that which has passed to his beneficiary under 
the contract, and that so long as they last the nature 
of the beneficiary’s rights is not affected by a right 
reserved to change the beneficiary. If his designation 
be considered a gift, it is a present one, taking imme- 
diate effect, both in possession and enjoyment by the 
beneficiary. To the amount due on the policy, the 
insured has no title, the right to such amount does 
not spring into existence until after his death and even 
then, the money belongs to the insurer, who is charged 
with the duty under the contract, to pay to the bene 
ficiary. 

The Courts of Pennsylvania have taken the same 
legal view of insurance policies, both under the com- 
mon law and the statutes of the States. Anderson’s 
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Estate, 685 Pa., 202; Elliot’s Appeal, 50, Pa. 75, If 
there were any question of the legal status of policies 
under the common law of Pennsylvania, there can be 
no doubt under the Pennsylvania statutes. By the 
Act of 1868, P. L. 103, “all policies of life insurance 
or annuities upon the life of any person which may 
hereafter mature, and which have been, or shall be 
taken out for the benefit of, or bona fide assigned to 
the wife or children, or any relative dependent on such 
person, shall be vested in such wife or children or 
other relative, full and clear from all claims of the 
creditors of such person.” By the Act of 1873, P, [, 
41, assignees of insurance policies are authorized to 
bring suit in their own names. By the Act of May 5, 
1915, P. L. 258, the rights of the wife and children 
under the Act of 1868, were made more certain by the 
use of the words: “notwithstanding the right to 
change the beneficiary named, has been reserved by 
the insured, or is permitted by the insurer.” 

Even before these latter acts were passed, the Sy. 
preme Court of the State, in Entwistle v. Travelers 
Insurance Co., 202 Pa., 141, held that the interests of 
a wife and children on a policy taken out by the 
husband on his life and payable to them as bene 
ficiaries, were vested interests which the insured had 
no power to disturb. In that case the policy was pay. 
able to the wife if she survived her husband, or in 
the event of her prior death, to the children; but if 
the insured survived the wife and children, then to 
his legal representatives. In the policy was a clause 
that it might be converted into cash at the option of 
the holder at the expiration of fifteen years. The 
husband and wife assigned the policy, and at the end 
of fifteen years, the assignee attempted to exercise the 
option and take the money. The Supreme Court held 
that neither husband nor wife, nor both together, had 
power to destroy the vested interest of the children, 
and no right to exercise the option existed in the 
assignee. 

In Parsons’ Estate, 102 N. Y. Supp. 168, the policy 
was assigned to the wife, the insured having the right 
to change the beneficiary. It was held that the policy 
could not be taxed as a part of the insured’s estate; 
that the wife obtained an immediate title right to en- 
joy the moneys when they became payable, and that 
this was so, although her title might he defeated by a 
change of beneficiary, or her own death during the 
lifetime of the insured. 

To the same effect is Lloyd v. Royal Union Mutual 
Life Ins. Co., 245 Fed. Rep. 162. In Washington 
Central Bank v. Hume, 128 U. S. 195, Chief Justice 
Fuller, speaking for the Court, said: ‘‘It is, indeed, 
the general rule that a policy, and the money to be- 
come due under it, belong, the moment it is issued, 
to the person or persons named in it as the beneficiary 
or beneficiaries; and that there is no power in the 
person procuring the insurance by any act of his, by 
deed or by will, to transfer to any other person the 
(Citing a large num- 
As the policy in 


interest of the person named.” 
ber of cases in different States.) 
that case was issued in Connecticut, the Court held 
that the rights and benefits given by the laws of that 
State were as much a part of the contract as if in 
corporated therein, not only because the contract was 
made there but was to be performed there and the 
parties stipulated with reference to the laws of that 
State. 

It is not debatable, therefore. that those policies in 
this case, which named Mrs. Frick as beneficiary, with 
no power reserved to change the beneficiary, vested 
in her absolutely. It is scarcely less clear that those 
policies made payable to the personal representatives 
of the insured, but which were afterwards assigned 
by him, in his lifetime. without reservation in the 
assignment or policies, to revoke the assignment, vested 
absolutely in his wife and daughter. Nor do I doubt 
that in those policies which contained no provisions on 
the subject, but in which Mr. Frick by agreement 
with the company substituted his daughter as bene 
ficiary, reserving no right to further change the bene- 
ficiary, the daughter’s rights became vested at once. 
And finally, I am of opinion that in the three policies 
in which the assured reserved a right to revoke the 
assignments to his wife and daughter, but never did 89, 
the rights of the assignees were vested and absolute; 
that those rights vested immediately under the assign: 
ment subject to a limitation; not a conditional estate, 
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vesting at the time of death, but an estate which vested 
at once, subject to be divested by the happening cf 
gn uncertain future event. As that event did not 
cur, there was no divestiture. 

Under these facts, the policies being the property 
of others than the decedent, upon what legal basis 
does the imposition of these taxes rest? It is de- 
fendant’s contention that the property itself is not 
taxed; that the tax is an excise on the right to trans- 
mit property at death; that the inclusion of non-taxable 
property in the measure of the tax, does not make the 
Act unconstitutional, if the measure of the excise be 
reasonable; and that it is reasonable to measure such 
tax by including the value of any property of which 
the decedent has made testamentary disposition; that 
the purpose of a policy of insurance on one’s life is 
a testamentary disposition and therefore the Act is 
yalid. The answer to this position is, that the Act 
undertakes to impose the tax upon the transfer of 
the net estate of the decedent, and excise on its pass- 
ing as the result of death, as distinguished from a tax 
on the property itself. Here, there is no transfer at 
death, no passing of the property, upon whose value 
the percentages of taxation are based. Neither can 
it be said, as contended by defendant in its supple- 
mental brief, that if the taxes imposed by sections 401 
and 402-(f) cease to be an estate tax by reason of the 
effect of sections 408 and 409, it is transferred, not 
into a direct tax but into an excise on the right of the 
beneficiaries to receive the insurance. This because 
estate taxes and what are known as legacy or inheri- 
tance taxes, are of the same character, death being the 
source from which the taxing power arises. Estate 
excise taxes are based on the power to transmit or 
the transmission from the dead to the living; while 
legacy or inheritance taxes are based cn the transmis- 
sion or the right to receive the property in question. 
Here, the right of the beneficiaries to receive the in- 
surance did not spring from the death of the testator. 
Their rights arose under contracts of insurance. The 
date cf death is simply the time when the insurers be- 
came obligated to pay, and the beneficiaries entitled to 
receive, the proceeds of the policies under their con- 
tract. What Congress did under section 402-(f) was 
to impose a tax upon property, not an excise tax upon 
the happening cf an event. In Pollock v. 
Loan & Trust Co., 158 U. S. 


Rep. 2557] 


Farmers 
601, [3 Am. Fed, Tax 
the tax upon income derived from real 
estate and from personal property was held to be in 
effect a tax upon real and personal property. Here, 
the statute arbitrarily makes something a part of the 
Frick Estate which in fact was no part of it, and upon 
the value of that, undertakes to levy an estate tax, 
valorem transfer excise tax, 


an ad 


amounting to 
twenty-five per cent of the value. This, in my judg- 
ment, is the taking of property without due process of 
law; the levying of a direct tax without apportionment 
as required by the constitution. 

It is difficult to understand on what hypothesis this 
tax can be held valid. It would appear to be an at- 
tempt to impose a tax on the amounts received by the 
beneficiaries under the and to compel the 
executors to become the collectors of the tax, although 


policies, 


such amounts constituted no part of the estate and 
were not received by, nor in any manner under the 


control of, the executors. 





Gross inequities and unjust 


liscriminations would inevitably result from such a 


me*hod of imposing taxes. Should the tax exceed the 
value of the property, the possessor would be given 
in lieu 
The estate would not be protected to the 
Provision for recoupment; such right of action could 
never be the equivalent of immunity from taxes, even 
if an action would lie, by the executors, for the full 
amount paid, because of the uncertainties of enforcing 
judgment. 


no right to surrender it to the taxing power 
of payment. 


Conspicuously is this true in the Act under 
consideration, because it imposes a liability on the 
executors for the full amount of the taxes, and at the 
same time only enables them by action to recover a 
Part. Not only so, but the amount of the tax depends, 
not upon the value of the policies, or the total amount 
of all the policies, but upon the amount of the dead 
man’s estate, plus the value of the policies. 

In Knowlton v. Moore, supra, which involved the 
interpretation of the War Revenue Act of 1898, where 
taxes had been collected on certain legacies and dis- 
tributive being fixed, not on the 


shares, the rate 


amount coming to each individual, but on the whole 
Chief Justic White condemned such 


method in these words: 


personal estate. 


“But this is equivalent to saying that the prin- 
ciple underlying the asserted interpretation is that 
the house of A, which is only worth one thousand 
dollars, may be taxed, but that the rate of the tax 


is to be determined by attributing to A’s house 
the value of B’s house, which may be worth a 


hundredfold the amount. The gross inequalities 
which must inevitably result from the admission of 
this theory are readily illustrated.” 

In the same spirit and with the same thought in 
mind, in Hartman v. Greenhow, 102 U. S. 672, which 
involved the validity of a statute requiring a tax on 
bonds to be deducted from coupons, which were de- 
tached and held by different owners, Mr. Justice 
Field said: 

“Surely it is not necessary to argue that an act 
which requires the holder of one contract to pay 
the taxes levied upon another contract held by a 
Such an act is not 
it un- 


which 


stranger cannot be sustained. 
a legitimate exercise of the taxing power: 


impose upon one the burden 


should fall, if at all, upon another.” 


dertakes to 


In chedience to the authorities and the principles of 
law as I understand them, I am constrained to hold 
that the imposition and collection from the plaintiffs 
of $108,657.38, the amount of the tax in question, 
was without authority of law and in violation of the 
plaintiff’s constitutional rights, and that judgment for 
that amount should be entered for the plaintiffs with 
interests and costs, and it is accordingly so ordered. 





MASSACHUSETTS PROTECTIVE LIFE 
ORGANIZED 

William C. Johnson to Be Manager of 
New Company 

The Massachusetts Protective Life Insurance 
Company of Worcester has been organized re- 
cently by interests connected with the Massa- 
chusetts Protective Association. Interest hinges 
on the fact that William C. Johnson, long 
prominent in life insurance circles as under- 
writer for the Protective Association, will be 
in charge of the life company. 

Expenses in the form of salaries and over- 
head are to be completely eliminated during 
the inceptive period. This will be accomplished 
by permitting the agents of the Massachusetts 
Protective Association to write life 
purely as a by-product consequent upon their 
From this business the com- 


policies 


accident business. 
pany will materially profit, at but slightly in- 
creased labor on the part of the agents, and 
it will be but a short time until it is in such 
a substantial financial condition that ample 
means will be provided for development. 





Hints to the Salesman 
The fifth volume of Hints to the Salesman, 
being reproductions of the catchy cartoons 
used in Loan 
Life of Indianapolis, has been issued by that 
landing sig- 


advertisements of the Reserve 


agents in 
These attractive, 


company to assist it 
natures on the dotted line. 
pointed and forceful cartoons were designed by 
Guilford A. Deitch, the company’s agency offi- 
cer, and the drawings were made by Chick 
Jackson. The query, “Are You Interested ?”, 
which is carried as a slogan on each cartoon, 
is bound to make a deep impression upon the 
reader, in conjunction with the very effective 
points in favor of life insurance brought out 


in the cartoons. 


It 
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Death of John Lathrop Wakefield 

John Lathrop Wakefield, second vice-presi- 
dent of the John Hancock Mutual Life In- 
surance Company, Boston, was _ suddenly 
stricken with acute indigestion on Tuesday of 
last week and died before relief could be 
given. Mr. Wakefield’s death deprives the 
company of the services of a popular and 
faithful executive who, in addition to being 
second vice-president, also served as general 
counsel and chairman of the finance committee. 

Mr. Wakefield was elected a director of the 
John Hancock in 1906, and that same year was 
appointed associate counsel to the late Colonel 
Rand. In 1917 he was appointed senior asso- 
ciate counsel and in 1918 he was elected third 
vice-president, and four years later second 
vice-president. Mr. Wakefield was a graduate 
of Harvard University, class of 1880, and also 
of Harvard Law School. Last year he was 
president of the Association of Life Insurance 
Counsel. He was vice-president of the Ded- 
ham Institution for Savings and of the Har- 
vard Musical Association, and a director of 
the American Trust Company of Boston. 





Prudential’s Housing Loans 

An increase of ten million dollars over 1923 
is the housing loan record of the Prudential 
Insurance Company of America for 1924. 

This company reports having made housing 
loans so far this year of $29,000,000, providing 
accommodations for 9440 families, as against 
$19,000,000, for 6388 families in 1923. 

The loans were made in various parts of the 
United States and Canada and form part of 
the Prudential’s plan to reduce the housing 
shortage, which is still acute in many places. 





Colonel Button a Delegate 

Among the delegates attending the Demo- 
cratic National Convention in this city this week 
are: Colonel Joseph Button, Virginia Com- 
missioner of Insurance, and Mrs. Button. The 
former is an alternate delegate at large from 
the State, and the latter is an alternate from the 
Tenth Congressional District. 
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On the Subject of Twisting 


HOPE for the time when all insurance men will be subject to 

certain ethical rules. One is, never to attack another company. 
Another is not to twist any business. There has been a good deal 
said and written on the subject of twisting, but I think the use of 
that word is a little too indefinite. When an agent is canvassing a 
man he should inquire whether other insurance is to be discontinued 
if the new policy is;taken, and if he finds such to be the case he should 
quit the canvass. Again, no life insurance man should have anything 
to do with so-called insurance adjusters or advisors. As a class they 
are engaged in deception and should be considered outside the pale 
of life insurance. Their work is often simply bald twisting. Their 
advice is often to take cash surrender values and reinvesting the 
money in other insurance in other companies. They often give 
advice that practically upsets the insured in the matter of his plan 
of insurance which perhaps he has wisely adopted. If you are pro- 
fessional men you should neither give business to nor take business 
from these adjusters. I even go further and say that where you find 
a man holding term insurance you should not try to persuade him 
to drop the insurance he holds in one company and take insurance 
on another plan in another company. To interfere with such business 


is one way of twisting. And twisting of any kind is unprofessional. 


From a Speech by Haury Fiske, President 
METROPOLITAN LIFE INSURANCE COMPANY, 
at the Philadelphia Sales Congress. 
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Life Insurance Fables for the Man in the 
Street 


During the last few months THE SPECTATOR 
has published numerous fables by William 
Alexander, intended to impress upon the aver- 
age man who read them the importance and 
yalue of life insurance. This series of apt 
and appropriately illustrated fables has now 
been published in book form, for use by life in- 
suance agents as an entering wedge with pros- 
pects. 

Mr. Alexander, who is secretary of the 
Equitable Life of New York, and who has won 
renown as the author of the Alexander Educa- 
tional Series of books on life insurance, pub- 
lished by The Spectator Company, has in this 
book of Life Insurance Fables for the Man in 
the Street produce a genuinely helpful addi- 
tion to the life agent’s working kit. It is well 
said that “the aim of the true fable is to create 
a laugh, but yet, in a merry guise, to convey 
Many lessons can be taught by 
if offered 


instruction.” 


fables that might give offense 
directly. This new book can be presented or 


loaned to a prospect, with a fitting fable marked 
for his attention, or it may be used to interest 
the wife or children of the prospect, and so, 
indirectly, the man himself; and each copy so 
used ought to yield at least one new application. 

Life Insurance Fables for the Man in the 
Street is published by The Spectator Company. 
It sells at 50 cents per copy, with discount on 
quantity orders. 


Peoples Mutual Life Licensed in California 


Standard Life Opens New Chicago Branch 

Cuicaco, Itt., June 23—The Standard Life 
Insurance Company, Decatur, announces the 
opening of a new central office, Suite 527, Utili- 
ties building, 327 South LaSalle street. The 
office will be most conveniently located in the 
heart of the insurance district and is to be man- 
aged by H. C. Springston, acting manager of 
the Chicago agencies. 

Coincident with the opening of the new 
branch, Goodschild & Keneipp, agents of the 
Standard, with offices at 3068 Lincoln avenue, 
will open a down-town office to be connected 
with the home office branch. Mr. Springston 
will be in charge of this office also. For the 
present Goodschild and Keneipp will maintain 
their North Side offices, but it is the company’s 
intention, eventually, to consolidate all the offices 
in the Chicago territory. 





Oklahoma Life Underwriters Elect 


OxtaHoma City, OKLA., June 21.—C. C. 
Day, general agent here for the Pacific Mu- 
tual Life, was re-elected president of the 
Oklahoma Association of Life Underwriters 
at the annual meeting, together with the fol- 
lowing official staff: C. L. Sykes, vice-presi- 
dent; Josephine B. secretary, and 
Hall Edwards, treasurer. George Lackey, 
general agent for the Massachusetts Mutual, 
was recommended to succeed himself as na- 
tional committeeman. Mr. Lackey is also 
vice-president of the National Association. 


Lincoln, 


Royal Union Campaign 

An intensive campaign for new business 
that is believed will add over $2,500,000 to the 
company’s business in force is being made by 
the agencies of the Royal Union Life Insurance 
Company of Des Moines, Iowa, in honor of 
William Koch, vice-president and field man- 
ager. The campaign will extend for the entire 
month of June and gives the field men an op- 
portunity to pay tribute to their agency execu- 
tive. 


Connecticut General Observes June as 
Policyholders’ Month 


The Connecticut General Life Insurance 
Company of Hartford has inaugurated June as 
policyholders’ month. During this month 
agents will make special efforts to assist policy- 
holders and all policyholders under fifty-six who 
have passed medical examinations during the 
last two years may secure additional insurance 
up to $10,000 without medical examination, pro- 
vided their present insurance does not exceed 
$90,000. 

Another recent. action of this company is to 
raise the limit of insurance it issues upon army 
and navy officers from $5000 to $10,000. This 
ruling is applicable to army officers with the 
rank of first lieutenant, or higher, and to naval 
officers with the rank of lieutenant, junior 
grade, or higher, with the exception of those 
in the aviation corps. This action is due to the 
abrogations of rules that were in force during 
the war and the period directly following. 








a 





Commissioner of Insurance George D. 
Squires of California issued a license early this 
week to the Peoples Mutual Life Insurance 
Company, formerly known as the Railroad 
Mutual Life. The company is comparatively 
new, having been organized but a few months 
ago, though it has already filed a stipulation 
with the Insurance Commissioner to set up a 
legal reserve. 


INSURANCE FABLES 


For Life Underwriters 


and 
For the Man in the Street 
By WILLIAM ALEXANDER 


Kindly humor ‘‘puts over’? many arguments which would otherwise fail; and truth, 
spoken in jest, is often more effective than serious discussion. 

In these two new books, William Alexander, the noted educational writer and secretary 
of the Equitable Life Assurance Society of the United States, has set down original and 
convincing reasons for taking out life insurance and keeping it inforce. Each whimsical 
story is told in such a clear, instructive manner that the moral is at once apparent. 

Fables for Life Underwriters, by inference, teach the agent what to avoid in talking 
with the prospect as well as what points to lay stress on. They also furnish pertinent 
sales ammunition with which to score a hit, and are of equal value to the new agent and 
the seasoned veteran. Their amusing language takes the sting out of the sound advice 
they give. 

Fables for the Man in the Street carry their messages to the prospect in a fashion he 
cannot ignore. They are clever and vastly entertaining and, at the same time, neglect 
no opportunity for emphasizing the benefits of life insurance. The prospect is reached 
by a route otherwise impossible, and his attention is concentrated and held in favor of the 
life insurance agent and the policies he has to offer. In addition, the Fables will interest 
the wife and children as well as other members of the prospect’s family, thus frequently 
exerting an influence in quarters which the agent himself could not approach and often 
selling the idea of life insurance while the head of the house is away. 

The first volume entitled, ‘‘Fables for the Man in the Street’’, is just off the press and 
the second, called ‘‘Fables for Life Underwriters,’’ will shortly be published. These 
Fables compel both the agent and the prospect to “laugh and learn.’’ They should be 
in the hands of everyone. 


Winners in Contest 

At the agency convention of the Great South- 
ern Life, Houston, Texas, the following were 
announced as winners of gold watches in the 
Production contest: B. S. Horton, T. H. 
Stephenson, A. N. Brown, S. Cowan, C. A. 
Cockrell, E. S. Adams, W. H. James, R. L. 
Bains, C. F. Collier, R. H. Gray, T. W. Lovett, 
J. R. Bevans, Sam Carothers, G. T. Brewer, 
W. S. Roholt, Jr., Mr. Keefe, T. C. Dodson, 
H. P. D. Howard, T. W. Cain, P. Denton. 


Old Colony Life Enters New Mexico and 
Wyoming 

Cuicaco, Int., June 24—The Old Colony 
Life Insurance Company of Chicago has just 
been licensed in New Mexico and Wyoming. 
Recently the company has entered, in addition 
to these two States, the States of Alabama, 
Florida, Georgia, Maryland, West Virginia, 
Delaware and the District of Columbia. 


PRICES 
Insurance Fables for the Manin the Street. Single Copy, $.50 
Insurance Fables for Life Underwriters. Single copy, $1.00 
Discount in quantities. 
THE SPECTATOR COMPANY 


Publishers New York 


Chicago 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $3,869,053.52 
Capital - - - - 750,000.00 
Surplus - - - - 669,915.11 
Voluntary Catastrophe Reserve 200,000.00 
Reserves - - - - 2,249,138.41 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 


Qualified before U. S. Treasury and Licensed by Principal States 








mt HAMPTON ROADS 


FIRE «» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. Morin, 





Financially Strong Conservatively Managed Liberal Contracts President Vice-Pres. and Managing Under. 
CORRESPONDENCE INVITED meseniins a 
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LATTE LE ET CT LTE LL OTOL EEE EET I 


CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 

‘“*THE OLDEST SCOTTISH INSURANCE OFFICE”’ 

U. S. Head Office: 
555 Asylum Street Hartford, Conn, 

CHAS. H. POST, U. S. Manager 

R. C. CHRISTOPHER, Assistant U. S. Manager 





“REED 


Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 











GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 


The Conservative Texas Company 














ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


4°Greatest Illinois Company 
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SCORES ‘““GRUMBLERS” 


Commissioner Dunham Addresses 
Connecticut Agents’ Outing 


ANNUAL MEETING IN OCTOBER 


Spencer Welton and Thomas C. Moffatt 
Also Speak at After-Dinner Gathering 


The Connecticut Association of Insurance 
Agents held its summer outing at the Water- 
sury Country Club in Waterbury last week, 
concluding the affair with a banquet at the 
Elton hotel. About three hundred members 
attended the sporting and athletic events which 
had been arranged and, at the after-dinner 
meeting in the evening, heard addresses made 
by Insurance Commissioner Howard P. Dun- 
— of Connecticut; Spencer Welton, vice- 
president of the Fidelity & Deposit Company 
of Maryland, and Thomas C. Moffatt, chair- 
man of the executive committee of the Na- 
tional Association of Insurance Agents. 
Commissioner Dunham scored “grumblers”’ 
during his remarks and stated that the virus 
of chronic complaint, while not general, 
seemed to have infected some quarters and 
was causing the Insurance Department of the 
State unnecessary difficulty. His suggested 
remedy for the situation was clearer thinking 
and a more mature consideration of problems 
before bringing them to the commissioner’s 
ofice for solution and settlement. 
Congratulating Connecticut agents and un- 
derwriters on the principle observed 
by them in their transactions, Mr. 
Dunham urged a continuation of the theory 
of qualified agents who actually knew what 


high 
business 


they were selling and how to sell it as the 
best means of protecting policyholders and 
guarding their rights. The commissioner 
warned against placing insurance in companies 
not authorized to do business in his State and 
pointed out that this practice deprived the in- 
dividual of recourse to the courts in the event 
of disputed claims. Cheap insurance has cost 
policyholders thousands of dollars, stated Mr. 
Dunham, and if agents will maintain the high 
standards set and write the business in ac- 
credited companies these losses cannot occur. 
Fire insurance premiums in Connecticut 
amounted to $12,080,021 during 1923, said the 
speaker, and this total, with regard to the in- 


surers, was written as follows: Connecticut 
companies, $3,159,352; companies in other 
States, $6,979,238, and foreign companies, 


$2,123,430. Stock companies handled business 
totaling $10,979,077, and mutual organizations 
accounted for $1,100,044. 


Wallmann’s Deutscher Versicherungs 
Kalender, 1924 

The 1924 edition of Wallmann’s Deutscher 
Versicherungs Kalender, now in its 55th year, 
has been published. It lists the domestic and 
foreign insurance companies doing business in 
Germany, and gives considerable information 
in relation to each, including title, date of or- 
ganization, bankers, telegraphic address, chief 


officers and directors, capital, premiums and 
losses in 1922, classes of business transacted, 
etc. Some 1200 companies are listed, with 
more or less information them, 
the Kalender containing over 450 pages. 


The 1923 financial experience and status of 


concerning 


the German companies are given in a review 
of the year’s activities which has been spe- 
cially compiled by Dr. Ludwig Berliner, who 
has also included in his remarks some of the 
adopted for the 


Dividends paid 


more important regulations 
better conduct of the business. 
during the past ten years are set forth in the 
well as summaries of the various 
classes of writings transacted and an alpha- 
betical list of and directors of in- 
surance companies is appended, together with 
a category of foreign underwriters’ associa- 
tions. The Wallmann Kalender is durably 
bound in cloth-backed board and may be ob- 
tained through The Spectator Company at $6 


per copy. 


book as 


officers 





EASTERN UNION MEETS 


Adopts Memorial Resolution on the Death 
of W. H. Stevens—New Members 
Elected 


The final spring-summer meeting of the East- 
ern Union was held last week at the headquar- 
ters, 135 William street, New York city, with 
President Whitney Palache presiding. The ses- 
sion was chiefly occupied with the various re- 
ports of the membership committee and the 
adoption of a suitable memorial to W. H. 
Stevens, late president of the Agricultural In- 
surance Company of Watertown. 

The first report presented by the member- 
ship committee contained the resignation from 
the Union of Oswald G. Boyle, former United 
States manager of the Atlas Insurance Com- 
pany. After many had risen and expressed 
their extreme regret at losing such an eminent 
and loyal member, the resignation was accepted 
and, as a means of still holding him to the 
organization, Mr. Boyle was elected an honor- 
ary member by a unanimous vote. It was 
further reported that applications for mem- 
bership had received from Ronald R. 
Martin, Mr. Boyle’s successor; W. H. Will- 
mott, president of the Agricultural Insurance 
Company of Watertown, successor to W. H. 
Wilfred Kurth, vice-president of the 
Burke, vice- 


been 


Stevens ; 
Home Insurance Company; F. C. 
president of the Harmonia Fire Insurance Com- 
pany of Buffalo, and Ralph G. Hinkley, man- 
ager of the New England department of the 
American Insurance Company of Newark. All 
of these applicants were elected. 

At the close of the meeting the committee of 
three, consisting of Messrs. West, Milligan and 
Post, appointed to prepare a fitting memortal 
on the death of W. H. Stevens, presented its 
report in the form of resolutions of regret, 
which were approved by a rising vote. 


—The Northern of London, in its home office state- 
ment as of December 31, 1923, shows £15,773,246 
of assets, with an issued capital stock of £903,661, 
and a profit balance of £535,766. Its fire premiums 
£2,530,000. 
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ACQUIRE LUMBERMENS 


George L. Packard to Head Philadel- 
phia Company 


POWERFUL LIST OF DIRECTORS 
New Owners Closely Affiliated With Inde- 
pendence Indémnity 
PHILADELPHIA, Pa., June 23.—With the re- 
organization of the Lumbermens Insurance 
Company of this city completed, it would ap- 
pear that the syndicate headed by the firm of 
Stokes, Packard, Haughton & Smith is about 
to transpose the company from an easy-going 
conservative organization with moderate means 
to a modern fire underwriting institution backed 
by powerful interests. In order to secure the 
control of the company the syndicate is now 
offering $105 per share for the stock, which has 

a par value of $25. 

George L. Packard will be made president 
as the first step toward establishing an entirely 
new executive staff and directorate. Mr. Pack- 
ard, besides being a member of the above men- 
tioned firm, is president of the John Farnum 
Company, of the Berkshire Manufacturing 
Company, and of the Finance Company of 
America, vice-president of the United Fire- 
mens, and a director of the Provident Mutual 
Life, the Provident Trust, and the Independ- 
ence Indemnity. 

Ralph L. Freeman will be the new vice-presi- 
dent; Arthur H. Clevenger will be retained as 
secretary, the only one of the old staff to re- 
main in office, and Donald R. Fray, assistant 
secretary of the Merchants of New York, is to 
be the treasurer. Mr. Freeman is a well-known 
financier and a director of the Victor Talking 
Machine Company. 

Great satisfaction was reported here to-day 
at the knowledge that the control of the com- 
pany will continue to remain in Philadelphia 
and because of the fact that the company will 
be controlled by persons of great financial in- 
fluence. 

The list of directors besides Mr. Packard 
and Mr. Freeman is: Charles K. Haddon, a 
director of the Federal Reserve Bank; George 
V. Smith, of Stokes, Packard, Haughton & 
Smith, who is also a director of the Independ- 
ence Indemnity and the United Firemens; 
Richard Haughton of the same firm, a director 
of the Independence Realty Company and the 
United Firemens; William H. Kingsley, vice- 
president of the Penn Mutual Life, a director 
in the Independence Indemnity and the United 
Firemens; C. S. W. Packard, brother of George 
R. Packard, president of the Pennsylvania Com- 
pany and a director in the following corpora- 
tions: Franklin National Bank, Insurance 
Company of North America, Alliance Insur- 
ance Company, Lehigh Coal & Navigation Com- 
pany, Central Railroad of New Jersey, West- 
moreland Coal Company, Penn Mutual Life and 
the United Firemens. 

Other directors are: Charles H. Holland, 
president of the Independence Indemnity and 
the Independence Realty Company; John Way, 
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Henry W. Ives & Company 


INCORPORATED 1910 


735 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 





FOR 
RAIN INSURANCE EXCESS COMPENSATION 
“Inland Lloyds” CASUALTY COVERS 
of New York 


Security Mutual Casualty Co. 
Cash Deposits in 

OF CHICAGO 
New York State 


$415,050.50 Assets $6,800,000 


Duly organized, approved Surplus $2,210,000 


and licensed by the Insur- 








ee, 
—— 


HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 
The 64th Annual Report shows: 


Premiums received during the year 1923..............ccece 7,686. 
Payments to Policyholders and their Beneficiaries in Death spueniainied 

Claims, Endowments, Dividends, etc................ 5,871,544 
ROUETIR GE TETUNMRER 6 a pasate fa o.oo 'o ore nse lao csciio wa Gein Sao 2,401,507 
Actual Mortality 56% of the amount expected. 

RISMIERUOCE AID EOEOD 0, 0)0;0'5. sine’ s'e sisinlainia ecole ne oi0'ob WIN ONeOK. 247,373,210 
EMULE AED oes a.5'c o visig wis swe cinicieisnieine oi C6ins owacra cada 48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 




















MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
THE COMPANY. 


Backed and endorsed by the most substantiab 
and influential business men in Kansas City. 


THE MANAGEMENT. 


Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


DANIEL BOONE, Jr.. President JOHN M. SMULLIN, Secretary 


THE TERRITORY. OKLAHOMA, 


The best territory 








ance Department of New 


York. Surplus and Reserve $6,200,000 





STRONGEST CASUALTY 


ALL FORMS OF INSURANCE 
COMPANY IN AMERICA 


ACCEPTED 

















‘for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 











Field Annuals 


Insurance Directories | 
for | 

*Greater New York | 
+New York State 


Tennessee 
North Carolina 








Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 





Have tw 


Write for information relative to open territory. 
or three agencies with business established where change 
desired. 








Seuth Carolina 


| 
New Jersey | 
Virginia | 


Kentucky 
Texas 


*City and Suburban. 





WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY - = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY ~- = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 











Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


| 
| 
Exclusive of Greater New York. | 
| 
| 
| 


Many new features are included that will be found | | § 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P, 0. BOX 617 LOUISVILLE, KY. 














THE OLD LINE 


fod A wy: - 9-0 -) | > YF 


St oe ee FS) 7 Log =a oo} 


GOO CONTRACT 


FOR GOOD MEN 


CBRobBins, Pres. CA Svaboda,;, Secy 
HOME OFFICE: CEDAR RAPIDS, IOWA 
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vice-president of the Provident Life; Walter 
Mcllvain, vice-president of the J. Gibson Mc- 
[lvain Company ; Isaac W. Roberts, director 
of the Real Estate Title & Trust Company 
and the Philadelphia Savings Fund Society. 
Mr. Roberts has for some time been vice-presi- 
dent of the Lumbermens and during the recent 
illness of former President Oliver H. Hill he 
has been acting president. C. S. Newhall, 
vice-president of the Pennsylvania Company, 
is also a member of the board. 

Although it has rumored 
knowledge of the sale that the new Lumbermens 
would become a running mate of the Independ- 


been since the 


ence Indemnity by reason of the very close re- 
lationship between the and the 
directors of the two companies, it is practically 
certain from facts recently learned that the 
Lumbermen’s will be run as an individual cor- 
poration; however, there will undoubtedly be 
close relations between the two companies. 


executives 


CHANGES IN THE HANOVER FIRE 
John G. Hollman Made Secretary—Other 
Appointments Announced 
Since the resignation of FE. Stanley Jarvis 
from the Hanover Fire Insurance Company 
of New York, to enter the firm of Howie, 
Jarvis & Wright, Inc., metropolitan agents of 
the company, there has been much speculation 
as to who the next secretary would be. This 
question was Satisfactorily answered at the 
regular meeting of the board of directors, last 
week, when John G. Hollman was elevated to 
ofice in recognition of his loyal and efficient 
service. For several years Mr. Hollman has 
served the company in capacities that cover a 
wide field, has held the position of assistant 
secretary to the company, and, consequently, 

is well qualified for the higher office. 

H. T. Giberson, assistant secretary for a 
long time, has been fullfilling the duties of 
treasurer, but under the title of cashier. Due to 
the ever-growing responsibilities of the posi- 
tion, it was thought expedient to give Mr. 
Giberson the title of treasurer, thus rewarding 
him for his faithful service. 

F. Elmer Sammons and A. E. Gilbert will 
succeed those promoted, with the titles of assist- 
ant secretaries. Both men have been home office 
employees for several years and well deserve 
the promotions that are theirs. Mr. Sammons 
will head the automobile department of the 
company and Mr. Gilbert is to be superintend- 
ent of the special risk and brokerage depart- 
ments, with jurisdiction over the suburban de- 
partment. 


Frank Roberson Resigns from National 

; Board 

Frank&Roberson, general counsel of the Na- 
tional Board of Fire Underwriters for the past 
eighteen months, tendered his resignation to that 
organization last week. It was accepted with 
the expression of many regrets, and becomes 
effective on July 15. 

It is Mr. Roberson’s intention to take a long 
Vacation during the summer months and in the 
autumn to enter into an association with Pracher 
S. MacDonald in the practice of law. 





DISTRIBUTION BY STATES 
OF FIRE INSURANCE 


Premiums and Losses for 1923 in This 
Valuable Reference Work 


SHOWS SEVERAL CLASSIFICATIONS 


Segregates Statistics of Fire, Motor 
Vehicle, Tornado, Hail and Total 
Business 
The 1924 edition of Distribution by States 
of Fire Insurance in the United States has been 
published by The Spectator Company. This 
comprehensive reference book shows the pre- 
miums and losses, in five general divisions, of 
each company in each State and territory, the 
total premiums aggregating $975,000,c00. This 
work, which during the past quarter-century 
has established an unequaled reputation as a 
well arranged and valuable reference book for 
managing underwriters and special agents, this 
year contains 357 pages and gives the net pre- 
miums received and net losses incurred in 1923 
for each company in each of the respective 
States and in Canada for the following classes 
Fire insurance; motor vehicle; 
total 
The information given 
as to fire insurance and total business is fur- 


of business: 


tornado insurance; hail insurance, and 


business (all classes). 


ther subdivided according to classes of com- 
Stock companies; mutual 
companies; Lloyds and inter-insurers. 


panies, as follows: 


Two important recapitulation tables are pre- 
sented, one giving the total for each State for 
Stock 
companies, fire; stock companies, total busi- 


1923, of premiums and losses as follows: 


ness; mutual companies, fire; mutual com- 
panies, total business; Lloyds and _inter- 
insurers, fire; Lloyds and_inter-insurers, 
total business; motor vehicle insurance; tor- 


nado insurance; hail insurance, and also grand 
The 
other recapitaulation table gives total premiums 


totals for each of the respective groups. 


and losses, with ratios of the business in each 
State and Territory, respectively, and in Can- 
ada, in the years 1885, 1890, 1895, 1900, 1905, 
IQIO, 1915, 1920, 1922 and 1923, with totals by 
States for the thirty-nine years, 1885 to 1923, 
inclusive, and grand totals for the United States 
and Canada, by years for each of the last 
thirty-nine years. 

The preparation of this work has involved a 
great amount of labor and a very considerable 
The book embraces 357 pages, eight 
inches by five, and is handsomely and substan- 
tially bound in real leather. 

Being issued so early in the year, it is of 
special value to the fire insurance company 
managers, department managers, and special 
and State agents and prominent local agents. It 
is impossible to obtain all the information given 
in this book from State reports at any time, 
while but few reports, even of a preliminary 
nature, have as yet been issued by the various 
State insurance departments. In order to secure 
the information, the publishers were obliged to 
communicate with individual companies, and 
also with the various insurance departments, 


expense. 
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carefully collating the matter received from 
the different official sources. The completeness 
and early issuance of this book render it of 
invaluable service to its subscribers. 

It sells at $20 per copy, with discounts for 
twenty-five copies or more. 


Stockholders of Merchants of Providence 
Authorize Increase 

The stockholders of the Merchants Insurance 
Company of Providence have authorized a cap- 
ital increase of $150,000, the new stock to be 
sold at twice par, producing $150,000 additional 
surplus, which is to be paid in during the cur- 
rent year, thus bringing the capital up to $500,- 
ooo and the surplus up to approximately the 
same amount. 

This old company, controlled by Starkweather 
& Shepley, was inaugurated in 1851, operated 
until 1900, only to lie dormant for twenty years. 
Early in 1924, shortly after the present owners 
gained control, it was licensed to write business. 
The authorized capital was $350,000, of which 
slightly over $250,000 was paid in when the 
An equal amount of sur- 
plus was established at the same time. At the 
present writing it is being entered in a number 
of States and is doing a profitable and con- 
servative business. 


license was granted. 


Insurance Field Changes 

On Friday of last week Young E. Allison, 
formerly associate editor in the New York 
office of the Insurance Field, left for the main 
office of publication to take up executive edi- 
torial duties there. The Sunday newspapers 
recorded that on Saturday the Louisville ther- 
mometers rose to 112° Fahrenheit. 

Mr. Allison’s duties in New York have been 
taken over by E. M. Ackerman, formely con- 
nected with the Chicago offices of the company 
and sometime editor of the insurance depart- 
ment of the Chicago Journal of Commerce. 

A number of Mr. Allison’s friends in the 
business held a luncheon in his honor at the 
Drug and Chemical Club just previous to his 
departure, at which time they presented him 
with a handsome traveling bag. . 


Steam Boiler Men Hold Convention at 
Hartford 

More than forty branch managers and chief 
inspectors of the Hartford Steam Boiler In- 
spection and Insurance Company met at the 
home office in Hartford this week for a three- 
day convention. The Hartford Club was the 
scene of the meeting with President Charles 
S. Blake, acting host to the visitors. 

Among the features of the convention which 
specially interested the visitors were the trips 
to the Hartford Electric Light Company power 


stations. 
y 


Statement Blank Changes 
The principal alteration made in the conven- 
tion form of annual statements blanks for fire 
companies, to be used in reporting 1924 busi- 
ness, is the inclusion of a new sub-division, 
“Public Utilities,’ in Schedule D, Parts 1 and 
2, and Summary. 
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INCORPORATED 1871 


AMERICAN Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
SURETY Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 
COMPANY eer 











INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1923. 





i! nay Assets. PETER Creer eer Teter eee rere $36,916,613 .75 

. : =e LOE Ss Cane cena ee a eee 32,373,207 .24 

seis Sleme 1 00 BROADWAY POMAMCO ID FORCE... ... 2. ee eeeccccesseeenes 255,168,568 .00 

Office Building Payments to: Policyholders........ . 66.06 s00+00% 2,696,034 .43 
Fidelit and S : B d B I I Total Payments to Policyholders since Organiza- — 

y urety bonds argiary imsurance ac iccinarnctaneaced pe wnntigera: saa $32,747,895 .35 


JOHN G. WALKER, President 





Check Forgery and Alteration Insurance 
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| CRINGE A TUEE,.. . . onivincs cu ccisivessacens 4,543,406 .51 
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Pan-American Service Includes | 
A carefully prepared Educational Course which teaches the | Desirable Territory Open for 


fundamentals of the business; 
A Sales Planning Department which develops prospects and | : ° 

arranges interviews; eneral Agencies In Arkansas, 
A complete line of unexcelled low-cost Life Policies, Substand- 
ard Policies for under-average lives, Child’s Educational En- 


dowment; Group Insurance and all forms of Accident and | Minnesota and Western Kansas 


Health Insurance. 


We have room in our fast growing organization for a few more 
men who would like to take up Life Insurance work under ideal 
conditions. = 
Address 
E. G. Simmons, Vice President and General Manager Central States Life 
e e 
Pan-American Life Insurance Co. Insurance Co. 
NEW ORLEANS, U. S. A. 

Crawford H. Ellis, President St. Louis, Mo. 
Capital $1,000,000 Total Resources over $13,000,000 

Insurance in Force over $110,000,000 























How to Build Business 


By William T. Nash, Originator of the Monthly Income Policy 


Hoe” many books on salesmanship have you read? You know 
the contents of the average book of this type. Theories, 
theories and then more theories. Here is a new departure. Here 
is a compilation of 33 stories showing just what Life Insurance means 
to those in every walk of life. Here is a book that SELLS LIFE 


INSURANCE. 
Order Your Copy Now 


Price, Flexible Binding, $6. Edition De Luxe, Genuine Leather Binding, $10. 


THE SPECTATOR COMPANY 
Chicago New York 
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INTERNATIONAL ADVER= 
TISING CONFERENCE 


Arrangements Practically Completed 
at This Time 


PRINCE OF WALES TO OPEN SESSIONS 


Twenty-Five Different Sections to Hold 
Meetings—Registration Details Given 
The International Advertising Convention to 

be held in London, England, from July 14 to 

July 17, and which will be attended by a delega- 

tion from the Insurance Advertising Confer- 

ence in addition to other American groups, has 
completed arrangements for its progress. The 
conference hall and committee room at the 

British Empire Exhibition have been reserved 
for the use of members and guests of the con- 
vention and the following extracts from the 
tabulated information prepared give some idea 
of the scope of the meeting: 

The aim of the convention is to raise the whole 
status of British advertising, marketing and_ allied 
professions in the public mind, and to promote those 
national and international trade interests which are 
of primary importance to the publicity world. 


The convention conferences take the form of: 


a) General sessions. 
(hb) Sectional meetings. 
His Royal Prince of Wales has 
consented to perform the opening ceremony. 


Highness The 


A number of prominent men of outstanding im- 
portance in national life and the business world will 
address the convention upon subjects upon which they 
are recognized authorities. 

In addition to these general conferences, twenty-five 
different sections will hold a series of meetings at 
which every phase of advertising, marketing and com- 
mercial activities relating to buying and selling will 
be surveyed. 

Every branch of the newspaper, publicity and com- 
mercial world will take part in the convention. 


REGISTRATION FEE 

The fee for registration is 25s., and confers upon 
the subscriber the status of a full delegate, and entitles 
him (or her) to the privileges of the convention, in- 
cluding: 

Official badge.—admitting to all conferences and con 
vention activities. 

Free pass to the exhibition at Wembley during the 
period of the convention. 

Full program and other convention literature. 

The right to participation in the general social func- 
tions of the convention. 


REGISTRATION HEADQUARTERS 
The entire ground floor of Bush House, London, 
W. C. (Strand Entrance) has been reserved for regis- 
tration headquarters and will be open from July 10 
to the cpening day of the convention (including Sun- 
day), for the purpose of receiving registration cards 
and exchanging for program, badge, etc. 


Meruop oF Securtnc ReEGIstRATION Carns 

Two methods have been arranged: 

(a) Application form. 
(b) Purchasing cards through club secretary. 

(a) If you desire to use method “a,” all you need 
do is to fill up application form accompanying this 
leaflet and send it to Sentinel House, with remittance, 
when registration card will be forwarded per return. 

(b) Books of registraticn cards have heen supplied 
direct to a number of clubs and associations, so that 
members may purchase their registration cards through 
their secretary. 


Earrty APPLICATION 
The convention, which grows in importance every 
day. has attracted widespread interest. 
The capacity of the convention halls is limited, how- 


THE SPECTATO 


ever, and to avoid disappointment intending delegates 
should register immediately. 

All application forms and correspondence should be 
addressed to: 

The Convention Secretary 
INTERNATIONAL ADVERTISING CONVENTION 
(Registration Department) 

Sentinel House, Southampton Row, London, W. C. 1 


DATES CHANGED FOR VIRGINIA 
MEETING 

Agents to Gather July 10 and 11 Instead 
of June 23 and 24 
RicHMOND, Va., June 9.—July 10 and II 
have been selected as the meeting dates of the 
Association of Insurance Agents. 
June 23 and 24, were 
changed because it was impossible to secure 


Virginia 
The original dates, 
certain speakers at that time which the execu- 
tive committee of the Association desired to 
these 
speakers will be in attendance on July 10 and 


have present. It is understood that 
11, though their names have not been made 
A banquet will be held on the evening 
roth. The meeting will be held at 


with the Hotel 


public. 
of the 
Roanoke, Roanoke as head- 


quarters. 





Underwriters Adjusting Company Opens 
Terre Haute Office 

The Underwriters Adjusting Company, Chi- 
cago, has just opened a new office at 406 Citi- 
zens Trust building, Terre Haute, Ind. The 
territories covered by this office will include the 
counties of Warren, Fountain, Vermillion, 
Parke, Vigo, Clay, Sullivan, Greene and Owen, 
and G. W. Robson, Jr., has been appointed as 
resident adjuster. 

Mr. Robson was formerly with the company 
at St. Louis and Chicago as staff adjuster and 
is well and favorably known in Illinois insur- 
ance circles and elsewhere. The Terre Haute 
office will be under the direction of the Indian- 
apolis branch, which is in charge of I. N. Solon. 


Indiana May Employ Retaliatory Law 

An important insurance company domiciled 
in the State of New York has recently been 
notified by the Indiana Insurance Department 
that it is their intention to force the New York 
company to relinquish every privilege and power 
not permitted to fire insurance companies un- 
der the Indiana laws. This is to be accom- 
plished by means of the retaliatory law of In- 
Further, the president of the said New 
York fire company has been informed that the 
Indiana department is taking this action be- 
New York has forced 
Indiana companies to amend and make over 


diana. 


cause unjustifiably 
their charters in such a way that they will 
completely conform to all the technicalities of 
the existing New York laws. This misunder- 
standing occurred previous to Superintendent 
Stoddard’s issuance of memoranda recommend- 
ing the change in the policy of the New York 
Insurance Department. 

With the further employment of the retalia- 
tory law it will be quite possible for the Indiana 
Insurance Department to adopt a similar atti- 
tude regarding the renewal of licenses for every 
New York company now transacting business 
in that State. 
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NEW ENGLAND AGENTS 
MEET 


Thomas C. Moffatt Gives After-Din- 
ner Speech at White Mountains 





STRESSES AGENCY QUALIFICATIONS 


Over 800 Agents and Guests Reported at 
Popular New Hamphire Resort— 
Business Sessions Start To-morrow 
By W. E. Rorescu 
H., June 24.—Although the 
session proper begins to-morrow morning, the 
third annual convention of the New England 
States Association of Insurance Agents opened 


Jerrerson, N. 


with a get-together banquet here at the New 
Waumbek hotel this chief 
speaker duing the after-dinner meeting was 
Thomas C. Moffatt, chairman of the executive 
committee of the National Association of In- 
surance Agents, whose talk on the subject of 
“Why We Are 
audience of about 600 men and women. Mr. 
Moffatt touched on the topics of agency quali- 
fication laws, the appointment of local agents 
as general agents in some territories, the work 
of the National 
inimical legislation, and the question of over- 
He urged agents to re- 
member their responsibility to the institution of 
insurance and to the great public heard by it, 
and stated that “one cannot play any game 
without observing its rules and so in the busi- 
ness of insurance we cannot get along without 
harmonious organization.” 

“The time is coming when States and our 
agents’ groups will protect us against every 
Tom, Dick and Harry who has made a failure 
of every other enterprise’ was the speaker’s 
contention. The situation between the Union 
and Bureau was pointed out by inference and 
Mr. Moffatt said that the greed of some com- 
panies for business was tending to undermine 


evening. The 


Here” was delivered to an 


Association in combating 


head acquisition costs. 


the American agency business by a commission 
fight. 

The gathering was presided over by Edwin 
J. Cole, president of the Massachusetts Asso- 
ciation of Insurance Agents, who introduced 
W. J. Ahearn, speaker of the House of Repre- 
sentatives of New Hampshire. Mr. Ahearn 
voiced the regret of the Governor of the State 
at his inability to attend and or behalf of that 
official welcomed the visitors to New Hamp- 
The response was made by Mr. Cole, 
who then introduced Thomas B. Moffatt. 
After Mr. Moffatt’s address the Rev. John N. 
Mark of Fall River, Mass., delivered an im- 
passioned speech on “The Measure of Man” 
and, although he prefaced his remarks with 
many amusing stories, he could be serious at 


shire. 


the proper time and held his hearers’ entire at- 
tention while he described the need for men 
of character in the world to-day. “Do not 
shirk hardships, for they may be the very ele- 
ment to try your souls,’ he warned. 

The actual business session of the convention 
will commence at 10 o'clock to-morrow morn- 
ing and it is estimated that nearly 800 agents 
and their friends will be on hand. 
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MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
Ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U.S. A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 














FOR FOLDER 
SHOWING ELABORATE DISPLAY 








MISS BINA M. WEST 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
LargestFraternal Benefit Society in the World Composed Exclusively of Women 


A “‘Millionaire’’ Fraternal Benefit Society 
The Rates Are Adequate 
The Membership is over 255,000 
The Reserve Fund is over $19,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of Its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 


MISS FRANCES D. PARTRIDGE 


Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich. 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1924 


Reserve for Unearned Premiums .............. $1,251,042.79 

Che CS eee 307,400.33 

REE ey toihe cla cian a slayouscaeG are $500,000.00 

RE INI UIS 5 650.60 seine wien ain wiles are 1,103,162.36 

Surplus to Policyholders................... 1,603,162.36 
MIST RIUMOMOER, ... 268s vuduaskuGawkassenwar $3,161,605.48 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 














LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 
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“Your Personal Effects’’ 


Personal Effects, Personal Possessions, and 
Tourist Baggage Insurance are undoubtedly three 
of the easiest side lines to sell all the year round. 
Every client of yours; every friend; everyone in 
town needs one or another of these coverages, and 
.S a live prospect. And with vacation days 
lahead, your least effort will be rewarded. 


“Your Personal Effects”, our latest advertising 
folder, will aid you materially in soliciting. Write 
the Advertising Department for a copy, and 


**Ask the Fidelity-Phenix Special’’ 





FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York, N. Y. 





HENRY EVANS Cash 
Chairman of the Board Capital: 
PAUL L. HAID $2,500,000.00 


President = 
“ AMERICA FORE” 
San Francisco 


Chicago Montreal 
































Manuals of Automobile, Compensa- 
tion and Liability Insurance 


THE SPECTATOR COMPANY isin a position to supply to Companies 
and Agents Manuals as follows: 


ombination Automobile Insurance Manual 
A complete, convenient and always up-to-date Loose-Leaf Book 


presenting in one volume all needed underwriting facts. All standard rules 
and rates for all classes of coverage. 

Full official serial number data. 

Prices (with loose leaf sheets up to date): 
Home Office Edition, cloth wing-fastener binder (a country-wide 
PNAUMIRSILLS Doe oes cc 5 caveNa M1 in'a (ate /Ai'esc ale tororeietanGseie wis aieresersisieia%s 6, Seine aie ia wisrels . $4.60 
With 1} inch ring binder, leather, $3.00 extra. 
With 1} inch ring binder, leatherette, $1.75 extra. 
Field Editions (Eastern, Southern, Western or Pacific), cloth wing- 
fogtedier- “DiMOer CLI <5 5 40:4:6; 5-4 wioiniscarnveretorcbeinidie Nisramieass ee nie. io-eer ane 4.00 
With 1 inch ring binder, leather, $2.25 extra. 
With 1 inch ring binder, leatherette 1.50fextra. 


Manual of Compensation and Liability Insur- 
ance—Rules and Rates—THE BASIS MANUAL 


Hitherto in preparing manuals of rates for workmen's compensation and 
liability insurance, the compilers have confined their labors to individual 
States. Now that nearly half the States of the Union have enacted com- 
pensation laws, it has been found feasible to compile a basis manual ap- 
plicable to all States. Issued in loose leaf form. 

The rates given therein are the basis rates for all classifications, while 
differential slips containing the multiplier to be used in arriving at the 
manual rate for particular States will be supplied as desired. 


MANUAL OF LIABILITY INSURANCE—RULES AND RATES. 
Being basis rates for liability insurance in States having no compensation 
laws. Loose leaf form. Differential slips supplied as desired. 


Compensation Laws, Eighth Edition, 


December, 1923 


These Manuals are official and can be supplied in quantities to suit. For 
prices and further particulars, address 


THE SPECTATOR COMPANY 


GHICAGO OFFICE 135 WILLIAM STREET 
ANSURANCE EXCHANGE NEW YORK 


Digest of Workmen’s 
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| FIRE INSURANCE NOTES AND EVENTS 








NEW YORK SURVEYS 

The Rosenwasser Loss.—The report has 
come through on the loss in this sprinkler risk 
at 332-40 Jackson avenue, and against a sound 
value of $1,235,000 of stock there was a loss of 
$928,000, plus $25,000 on machinery and $5000 
on patterns. When one reflects that this was 
for a sprinklered risk with a grading of 80 per 
cent, it is sufficient to make even an underwiter 
of sprinklered property sit up and take notice. 

What Shall We Do With the Garage?— 
The growing menace of the garage as a fire 
producer surely has reached the point where the 
community can cease to look on with equanimity. 
It has reached the point, in fact, where the most 
rigid requirements in construction and protection 
should be insisted upon, and the indifferent, 
careless manner of granting licenses for garages 
in most any part of the city should be stopped 
at once. The community has no right to be 
continuously exposed to the threatened danger 
to life and property from the negligible manner 
in which these properties are erected and pro- 
tected. 

The First Five Months of Losses.—The 
report of the first five months of losses in the 
local territory shows a slight decrease in number 
in New Jersey and a large increase in New 
York, the increase, in fact, being slightly over 
29 per cent for the territory of New York; 
for the whole territory the increase was 27 
There 
crease in the adjusted losses in New Jersey 
amounting to 27 per cent and, strange to re- 


per cent plus. was a substantial de- 


late, although there was such an increase in 
the number in New York, there was a decrease 
in the amount there. The decrease in the 
amount for the whole territory was about 10 
per cent; in actual figures this amounted to 
approximately $700,000. This might 
rather comforting were it not for the fact that 
the heavy sprinkler loss in Long Island City 
has now come forward for settlement, and the 
loss on the contents is just under $1,000,000. 

The N. F. P. A.—At the recent meeting 
of the executive committee it was voted to 
meet in Chicago on May 12, 13, and 14 in 1925. 
A new committee was appointed to consider 
salvaging operations. The members are: E. 
R. Hardy, chairman; George W. Booth, S. 
D. McCoomb, J. J. Conway, R. J. Scott. Two 
others are to be added later. 


seem 


CHICAGO AND THE WEST 
Under the New Rules of the 
Board of Underwriters, the three members of 
the executive committee elected at each quar- 
terly meeting are chosen by a nominating com- 
mittee selected from among the members. The 
executive committee of the board at its last 
meeting appointed the following as a nominat- 
ing committee to select three members of the 
executive committee to be voted on at the quar- 


Chicago 


terly meeting July 12: P. D. Hosmer, of 
Hosmer & Co.; E. W. Poinier, of Moore, Case, 
Lyman & Hubbard; C. Ward Seabury, of 
Marsh & McLennan; F. S. Vastine, of Her- 
rick, Auerbach & Vastine; E. R. Wetmore, of 
Wetmore & Witherbee, 
Walters & Durfee have been elected to Class I 


Munger, Vokoun, 
membership of the Chicago Board of Under- 


writers, as representing the Merchants of 
Providence. 

C. R. Tuttle, Western manager of the In- 
North 


plains the necessity of trained men for higher 


surance Company of America, ex- 
positions in fire insurance business, also the 
desirability of interesting high school graduates 
who are ambitious in wanting some kind of 
college training before entering into business. 
Ralph E. Heilman, dean of the School of Com- 
merce of Northwestern University, and Charles 
P. Whitney, of Critchell, Miller, Whitney & 
Northwestern 
University, explained the technical part of the 


Barbour, who is a trustee of 


plan. Great enthusiasm was evident in the dis- 
cussion in praise of the plan and in promise of 
co-operation. Norman Robertson, president of 
the Continental, -and George M. Lovejoy, vice- 
president of the Phoenix of Hartford, were 
among those present. 

The Insurance Department of Illinois has 
ordered an examination of the Inter-Insurers 
Club, 


Rufus Ken- 


Exchange of the [Iilinois Automobile 
whose membership is about 3000. 
dall, chief examiner, will conduct the examina- 
The Illi- 


centered 


tion, which will start immediately. 
Club 
principally around Chicago. 

The Lloyds Plate Glass Insurance Com- 
pany will open a western department in the 
Edward 


nois Automobile activities are 


I‘ederal Reserve Bank Building, July 1. 
A. Sutherland, 
company, will be manager. 


from the home office of the 
The Chicago gen- 
eral agency of Munger, Vokoun, Wetmore & 
Witherbee, will be discontinued at that time. 
The Chicago Board of Underwriters held 
its first golf outing of the season Tuesday at 
the La Grange Country Club. About seventy- 
attended. Ernest Palmer, the 
general manager of the board, announced the 


five members 


prize winners in the various golf matches dur- 
ing dinner. The low gross score was made by 
Harold Walker, of W. A. Alexander & Co. 
of 80; with B. N. Anderson, second; J. Ed. 
Sandmeyer, of Brummell Bros., third, and Fred 
Buckman, of the London and _ Lancashire, 
fourth. Harry Walker, of Marsh & McLennan, 
made the low net score of 68 and was forced 
to contribute because he had overestimated his 
handicap. J. G. Purnell, of the Purnell-Dudley 
Company, was second; A. J. Halvorsen of the 
Automobile of Hartford, third, and Ernest 
Palmer, manager of the board, fourth. The 
low net scores of the managers were made by 
R. L. Bennett, of the Sun; W. P. Robertson, 
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of the Alliance; George H. Bell, of the Na- 
tional of Hartford, and Walter E. Miller, of 
the Westchester. For the agents the low net 
scores were made by Lyman Drake, of 
Critchell, Miller, Whitney & Barbour; E. R. 
Wetmore of Munger Vokoun, Wetmore & 
Witherbee; Frank Barbour, of Critchell, Miller, 
Whitney & Barbour, and John K. Walker of 
Moore, Case, Lyman & Hubbard. All four 
were tied and these places were decided by lot. 
The high score prize went to James Newberger 
with I4I. 

The Patriotic Fire has placed an agency 
with H. G. B. Alexander & Co., Chicago. 


PHILADELPHIA NOTES 

The Underwriters Club of Philadelphia re- 
cently defeated the Pennsylvania Field Club of 
Harrisburg in a baseball game at the third 
joint annual outing of the two organizations at 
By so doing the Philadelphia 
club obtained a permanent hold on a silver 
championship cup. 

Thomas B. Donaldson, former president of 
the Pennsylvania Insurance Federation, spoke 
June 19 before the Casualty and Surety Club 
of Baltimore, on the work of the Federation 
and the many advantages it holds out for the 
He said that organizations 
of insurance men, such as the State federa- 
tions, helped to thwart harmful legislation by 
ignorant legislators in the State capitals. 

Insurance companies here, especially the 
North America, are busy these days issuing 
policies against rain on the Fourth of July to 
protect organizations and societies in their plans 
for patriotic celebrations. “We have nothing to 
do with almanacs,” said an official of the North 
America. “Almanacs are pure bunk. It is our 
system to rely merely on Providence in this 
matter of rain, and when there is an abnormal 
fall of rain we do not change our rates.” 


Warnersville, Pa. 


man in the field. 


H. L. CONN GOES TO BENCH 
Deputy E. L. Savage Will Act as Head of 
Ohio Department 

Cotumsus, Onto, June 23.—Harry L. Conn, 
Superintendent of Insurance of Ohio, has been 
appointed to fill a vacancy on the Ohio Supreme 
Court bench caused by the death of Associate 
Justice R. M. Wanamaker. 

The appointment is effective until November 
4. Mr. Conn was appointed Superintendent of 
Insurance in February, 1922, by Governor 
Donahey. 

During his short stay in the office of Super- 
intendent of Insurance Mr. Conn has made a 
wide acquaintance and many friends in the in- 
surance world. He has delivered many ad- 
dresses before insurance societies on legal mat- 
ters. Judge Emmet L. Savage, Deputy Super- 
intendent of Insurance, will act as head of the 
department for the time being. 














THE SPECTATOR Thursday 


ee 





enemas, 








Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Toni: $= Age Limits from 0 to 60. 

rhrrtrerer TTT Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 





ajay, © ai aut <a 







































©. C. L. BUILDING ly Premium plan. We have openings in Ala., Ark., Dela., D. C., Fla., 
Participating and Non-Participating Policies. oo ae Md., Mich., Minn., N. M., 
°9 . °9 e e 
Same Rates for Males and Females. | 
Double Indemnity and Monthly Disability Income features for aes | eee 5 e 
‘5 ADAMS ST. 
Males and Females alike. ima 
= et : ontinenta Chicaso 
Standard and Substandard Risk Contracts, i. e. less work for nothing. =| (#4 |) “Sek bs 
| Nat'l. Bk. cE Exchange |f ya 
n wmlAs 
" UINCY ST. 2. 
THE OLD COLONY LIFE INSURANCE COMPANY — — a 25 
ea- Illinois 4132 
Colon ra i = 
of CHICAGO, ILL. « ie Res 4 Means | | 
4 rust Co. 
B. R. NUESKE, President <a sy — 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through tewesace | | Saeed | | i 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. [ Exchange es 
rade | | 


































































line of policies, whereby they are =F 2: | 
enabled to render a better service to =} /] | 
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The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 





W D. VAN DYKE, President 
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Life Insurance in International Law 


By Frepertck L. HorrMan, 


An extremely important contribution to the 
legal history of life insurance is the considera- 
tion of claims against Germany, now before the 
Mixed Claims Commission, which has pub- 
lished a series of most important documents, 
with which every one interested in the future 
development of insurance should be familiar. 

The first and second reports of the commis- 
sion, by Robert G. Morris, agent for the United 
States, have been published by the Government 
Printing Office, amplified by an elaborate brief 
on the United States, with special reference to 
insurance, including, among others, the Provi- 
dent Mutual Life, the New York Life, the 
Mutual Life, the Penn Mutual, the A£tna, the 
State Mutual, the Northwestern Mutual, the 
Prudential, the Equitable, etc. The brief is 
probably the most carefully reasoned argument 
which has thus far been presented in interna- 
tional negotiations, concerning the judicial set- 
tlement of insurance claims. The brief has 
been prepared by Marshall Morgan, of counsel; 
Robert W. Bonynge, agent of the United States, 
and John J. Edwards and John K. M. Ewing, 
assistant counsel. 

The brief commences with a _ preliminary 
statement of facts and a most important dis- 
cussion of the nature of the life insurance con- 
tract. Among others, for illustration, the dis- 
cussion emphasizes the method by which life 
insurance losses are determined; illustrations 
derived from the San Francisco earthquake, and 
its results to insurance companies; the nature 
of extra premium charges by insurance com- 
panies, in connection with military service, etc. 
The principle is laid down that “neither courts 
nor public policy will permit the suggestion or 
defense that a man’s estate or next of kin have 
benefited by the hastening of his death,” and a 
life insurance contract is defined as “an agree- 
ment between a life insurance company and an 


LL.D. Consulting Statistician, The Prudential Insurance Company of 


individual whose life is insured, and not in the 
nature of a contract of indemnity.” It is, there- 
fore, held that “an insurance company is not 
subrogated to any right of action arising on 
behalf of the next of kin of a decedent by 
reason of his wrongful death.” Following 
these observations, it is held that “accident in- 
surance likewise is not a contract of indemnity.” 

Extended consideration is given to the ques- 
tion that it does not appear that any life insur- 
ance company has heretofore undertaken to 
value its contracts as property and show the 
loss resulting from the premature maturity of 
the policy. This is substantiated by the com- 
mon law rule of no recovery for wrongful 
death said to have been invoked in each Ameri- 
can case. Nevertheless, the argument is ad- 
vanced that a contract or policy of life insur- 
ance is property and has a value from every 
point of view. It is property in the hands of 
the insured and it can be devised by the in- 
sured or sold by trustees in bankruptcy if pay- 
able to the estate. It is property in the hands 
of the company and can be sold or reinsured 
for a valuable consideration. The several 
States tax insurance premiums paid under poli- 
cies and premiums outstanding under life insur- 
ance contracts, determine in part the solvenes 
of the companies and the right to do business. 

If this definition should be sustained, and it 
seems entirely in accordance with common 
sense and apparently not in conflict with the 
law on the subject, the conclusions would seem 
inevitably to lead to the final acceptance of the 
doctrine that insurance is not only property, 
but also commerce, or an element or instru- 
mentality thereof, in the generally accepted 
sense of the term. It is true that there is a 
long line of decisions from Paul vs. Virginia 
to the present day, in which the Supreme Court 
has held that insurance is not commerce, but it 
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America 


is respectfully submitted that the facts of in- 
surance and commerce have never been as 
squarely before the courts as they are appar- 
ently being brought before the Mixed Claims 
Commission. 

With reference to the smsurance claims 
against Germany arising out of the sinking of 
the Lusitania, it is argued that the basis is not 
the German note of February 4, 1916, but the 
Treaty of Berlin. That treaty was published 
by the State Department in 1922 under Treaty 
Series No. 658. But it is submitted that liabil- 
ity for compensation would exist also under 
international law, without reference to the 
treaty referred to. The argument is advanced 
that Germany’s act was the proximate cause of 
the disaster and that there was no intervening 
act or agency. It is, therefore, assumed that 
there was intent to injure in the sinking of the 
Lusitania and that this was an unlawful act, 
done intentionally, without just cause or excuse. 

The commission squarely announces that it 
is not bound by rules of common law, or deci- 
sions based thereon, but may adopt them, should 
it so desire. The controlling rule for arbitra- 
tion under international law is based largely 
upon civil law, declining to follow many of 
the deficiencies of the common law. The ques- 
tion, therefore, presented in the cases before the 
commission has not been one of municipal law, 
but of international law and treaty, while mat- 
ters involved are questions and must be ad- 
judged as such. Of course, the subject matter 
involved is one of extreme delicacy of adjust- 
ment. But it is properly emphasized that a 
clear application of the principles stated in the 
brief is vital to a proper 
the case in hand, as presented before the com- 
mission. 

With reference to the foregoing, it is said 
that “among the nationals suffering injury and 


understanding of 
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loss as the result of the tortious act of Ger- 
many in sinking the Lusitania, are the life in- 
surance companies who paid insurance on the 
lives lost, and the amount of the loss suffered 
by the insurance companies as a result of the 
wrongful act is the difference between the 
amount paid on the life and the reserve accu- 
mulated against it.” It necessarily follows that 
“since the United States is presenting a claim 
for the loss, damage, or injury suffered by its 
citizens, it is immaterial to the United States, 
and therefore to the commission, upon what 
particular nationals this loss, damage, or injury 
may have fallen, for all nationals who have 
suffered a loss have an equal standing before 
the United States and before this commission, 
and those nationals must receive indemnity who 
suffered the loss, or otherwise there would be 
a miscarriage of justice.” In other words, 
“where an American national shows a loss by 
reason of the wrongful German act, that na- 
tional is entitled to receive an indemnifying 
award from the commission for the loss he 
sustained.” 

An extended critical review would far ex- 
ceed the permissible limitations of space. The 
brief is unquestionably the most weighty argu- 
ment of its kind in the literature of insurance, 
including numerous and extended references to 
leading cases with which every underwriter 
should be familiar. Sometimes, however, the 
phraseology used might have been improved 
upon. Thus, for illustration, when the state- 
ment is made that the “overwhelming weight 
of autHority is that a contract of life insurance 
is a contract for life, and not a year-to-year 
proposition,” it obscures the true meaning of 
renewable term insurance, limited payment life 
and endowment insurance. It is also doubtful 
whether it can be said that “it has been shown 
by various investigations that the chance of 
death at any age of a person in average health 
is a very definite quantity.” The chances of 
death are determined collectively and not in- 
dividually, and while life tables are used in the 
settlement of claims depending upon life con- 
tingencies, the exact duration of any one life 
is not a matter of precise prognostication. 

The main point of the arguments advanced 
rests upon the theory that the criminal actions 
of the German Government in causing a loss of 
life on the Lusitania were not taken into ac- 
count in the premium calculations of the com- 
panies concerned. Or, as said in the brief, “on 
account of the act of the German Government, 
however, a policyholder is killed in a manner 
which had not been contemplated by the insur- 
ance company in figuring its premium rates, as 
based upon these precise experience tables, 
hence the company’s experience in this case be- 
comes greatly different from that expected to 
be experienced among the average of the many 
policyholders of the same insurance age. This 
deviation from the average, and for which no 
provision had been made, deprives the com- 
pany of the two following sums which it would 
normally have received.” This conclusion must 
be seriously questioned in the light of every- 
day insurance experience. There are countless 
and novel conditions under which human lives 


are terminated, which were not taken into ac- 
count when the mortality tables were adopted. 
It is an error to assume that, save for known 
hazards, a life insurance company, in the ordi- 
nary course of its experience, pays much atten- 
tion to the causes of death among its policy- 
holders, other than such as are strictly sugges- 
tive of adverse selection, or possibly foul play. 
The losses in question, as the result of the 
Lusitania, in not a single case could have seri- 
ously affected the average experience or the 
expected mortality of the company collectively 
considered. Attention may be directed to the 
enormous mortality from influenza, which cer- 
tainly had not been anticipated by any insur- 
ance company, and which had no parallel in 
previous mortality experience, but the losses 
resulting from which were paid without serious 
difficulty on the part of all the companies con- 
cerned. 

The argument of counsel also emphasizes the 
practice of life insurance companies in charging 
extra premiums for war service. But no com- 
pany imposed the slightest restrictions upon any 
of its policyholders to travel abroad during the 
danger period of the war, or failed to meet its 
obligations when losses occurred as the result 
of war conditions in the ordinary course of 
events. The war risk, in other words, while not 
specifically assumed, was implied in the policy 


contract, applicable to all existing policies, 


while, of course, guarded against in the issye 
of new policies. There is, therefore, no paraile} 
between the policy conditions affecting men en- 
gaged in active warfare and the policy condj. 
tions for peaceful citizens exposed to the war 
risks under exceptional conditions. It is, there. 
fore, erroneous to argue that “it is conclusive 
from this showing that every life company, hay- 
ing a war hazard or danger in contemplation, 
either provides a penalty or reduction therefor 
in settling under the policy, or else a tremend. 
ous increase in the premium rate is made, and 
in some instances the policy is held void if such 
hazard was taken without the consent of the 
company.” None of this reasoning applies 
properly to the policies involved in the case 
of persons whose lives were lost on the 
Lusitania. 

The main and unanswerable force of the 
argument advanced rests upon the theory that 
a contract of life insurance is not a contract of 
indemnity, but a contract for the continued life. 
time of the insured, in which the insuring com- 
pany has a vested interest. If, therefore, by a 
wrongful act the company is deprived of such 
future premiums as would have been paid in 
the ordinary course of events, the company has 
wrongfully been subjected to a loss, for which 
recovery should be had. An additional and 
extremely important point is raised in this con- 
nection and that is, that a life insurance policy 
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the practices of insurance. The argument ad- 
vanced, therefore, is a decided step forward 
towards a clearer conception of the nature of 
the insurance contract, both in national and in- 
ternational law. 

It is, of course, well known that under the 
common law no civil action lies in an injury 
which results in death. When damages or com- 
pensation is recovered for wrongful deaths it 
is because of the ascertained pecuniary losses 


is property in the restricted, but legal, sense of 
the term. J*ar-reaching consequences depend 
upon this broader conception of the true nature 
of the life insurance contract. The question in- 
volves the still broader and unsettled problem 
of insurance being commerce within the mean- 
ing of the commerce clause of the constitution. 
The supreme court’s decisions opposed to this 
are not in accordance with the facts of the case, 
both as regards the practices of commerce and 





FABLES FOR ———— 
LIFE UNDERWRITERS | dl 


— BY WILLIAM ALEXANDER 


9. The Inexperienced Fisherman 


A young man who was spending his vacation at the seaside observed 
that every afternoon a number of boats came in loaded with fish. So he 
determined to try his luck and hired a boat. But he was a greenhorn, so he 
asked an old boatman to tell him how to proceed. And this is what the 
boatman told him: 

“You must first buy a basket of Menhaden for bait, and when you have 
reached the fishing banks and have anchored your boat, you must chop up 
this bait and throw it overboard to attract the fish. That is called “chum- 
ming,” and the bait you throw over is called “ground bait.”” After that 
you must—”’ 

“Thanks,” said the young man who was in such a hurry to get to work 
that he interrupted his teacher, jumped into the boat, and rowed away. 

That afternoon he came back empty handed. He had thrown out his 
ground bait, which was greedily eaten by the fish that gathered, but he had no 
means of catching them, and when they had eaten the bait they swam away. 

The next time the young man met the old boatman he overwhelmed him 
with reproaches. “If you had waited,” said the old man, “and had heard 
me out, you would have learned that ground bait attracts fish but does 
not catch them. The fish must be caught with the bait on your hook.” 











APPLICATION : 

Letters, leaflets, and advertisements arrest attention and awaken interest, 
but they do not sell life insurance. They are the agent’s “ground bait” 
which he throws out to attract the people he wishes to insure. But until 
he meets them face to face and makes his appeal, he cannot hope to get 
their names on the dotted line and the checks for their premiums. 


_—_——_— 

N. B.—It is intended to publish this series of Insurance Fables in book form as they contain im- 
portant i A al hints for the training of agents. 

Copyright, 1924, by The Spectator Company, New York. 
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resulting from the premature termination of a 
human life. The losses to the insurance com- 
panies in the Lusitania case were not repre- 
sented by the face value of the policies, but by 
the unpaid estimated future premiums and in- 
terest earnings on the accumulated reserve. The 
losses sustained in this respect were real and, 
while not involving the solvency of the com- 
panies, or the security of the policyholders, they 
were, nevertheless, a wrongful deprivation of 
their interests, however small in individual 
cases. Or, as said in the brief, “The life in- 
surance contract, from the standpoint of the 
company, is property of a distinct money value 
—namely, the present worth in dollars (which 
is property) of the future premiums which 
would have been received under the contract, 
had it matured in due course.” 

The argument proceeds to establish this con- 
tention by stating that “it has been shown that 
the exact loss resulting to the insurance com- 
pany by reason of the destruction of its con- 
tract of insurance can readily be established; 
that the amount of the loss can be stated in 
each instance. It must also be admitted that 
the losses attributable to Germany’s conduct is 
a proximate cause.” And, furthermore, that “a 
life insurance company loses money on every 
policy which is paid prior to its maturity and 
for which no allowance has been made under 
the company’s mortality tables.’ Hence, the 
final argument that “it is one of the best known 
and most clearly recognized rules of interna- 
tional law that there may be recovery for a 
wrongful death.” 
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The foregoing is a very inadequate presenta- 
tion of a most learned discussion of matters 
extremely important to all insurance interests. 
It would be impossible to do the subject full 
justice, in view of the required limitations of 
space. It is particularly pointed out in the con- 
cluding portion of the brief tnat “International 
Law knows no rule and cannot know any, that 
a government is liable for a property loss wn- 
der a contract, or otherwise only where the in- 
tent to inflict the loss or injury can be shown,” 
and this is the view supported by numerous 
students of International Law covering losses 
involving property embraced in contract rights. 
The test in such matters under International 
Law is stated to be, first, “does the evidence 
prove a loss that can be established by com- 
putation and with reasonable definition?’ Sec- 
ond, “is that loss attributable to the conduct of 
a foreign government or those for whom such 
government may be held responsible as the 
proximate cause of the loss?” This test is fully 
met by the evidence presented in the brief. 

The argument concludes with a resumé of 
the principles contained in the German Insur- 
ance Code of 1901, as presented by me before 
the National Association of Insurance Com- 
missioners, at Richmond, Va., in 1907. Sum- 
marizing the arguments advanced, it is said, in 
part, “furthermore, the actuarial tables which 
underlie all life insurance operations and which 
experience has shown are basically sound, 
demonstrate that the Lusitania victims would, 
in the normal course of nature (uninterrupted 
by some such extraneous agency as intervened 
here, which involved a risk not calculated upon 
or contemplated in the contract) have lived the 
full period of time contemplated and assumed 
in their insurance policies. The inexorable 
law of averages, fundamental to the science of 
insurance, presupposes that these people would 
have lived and carried their insurance to the 
completion of the natural terms of their re- 
spective policies. The wrongful act of Ger- 
many disrupted this basic assumption and, by 
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he may be, he finds enthusiastic friends 
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old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 
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causing the death of the victims in a manner 
and at a time not contemplated therein, has in- 
flicted a loss on each insurance company in 
each instance in an amount equal to the differ- 
ence between the face of the policy involved 
and the reserve accumulated tnereon. For this 
loss the German Government alone was re- 
sponsible and should answer in damages.” 

Hence, the further conclusion that “there- 
fore, there is due and payable from Germany 
to the insurance companies who paid insurance 
on the lives of those who were killed by the 
sinking of the Lusitania, the full sum lost by 
such insurance companies by reason of such 
payment, namely, the difference in each in- 
stance, between the face of the policy and the 
reserve to the credit of the policy.” 

In connection with the foregoing, it would 
be advisable to read the opinion in the Lusitania 
cases, rendered by the Mixed Claims Commis- 
sion, under date of November 1, amplified by 
the opinion on war risk insurance premium 
claims, rendered at the same date. 

All the foregoing evidence was covered by 
an amended reply brief on behalf of the United! 
States, issued under more recent date, and to 
which I may have occasion to refer some time 
in the future. The concluding argument covers 
thirty-four specific assertions, which cannot be 
conveniently summarized on the present oceca- 
sion. 


J. BICKLEY SIMPSON 
Some Facts About the Man Who Insured 
‘Rodman Wanamaker 

PHILADELPHIA, Pa., June 20.—In an interview 
with J. Bickley Simpson, the underwriter who 
appeared so spectacularly before the public in 
placing an additional $1,500,000 of insurance on 
the life of Rodman Wanamaker, this corre- 
spondent of THe SpecraATor gleaned some very 
interesting information about this representa- 
tive of the Mutual Life of New York, who is 
said to be Philadelphia’s leading life agent. 

The thing that becomes most palpable on 
meeting Mr. Simpson is the great persuasive 
and compelling force of his personality. Per- 
haps to this can be laid the fact that he has 
written two policies for $2,000,000 apiece, a 
policy for $1,500,c00 and three for $1,000,000, 
all in the last few years. Coincident with his 
persuasiveness is an engaging complaisance 
which makes itself felt. It is to these natural 
gifts, coupled with a knowledge of the busi- 
ness and of people, that Mr. Simpson lays his 
success. 

Forced to leave school when but a boy of 
fifteen years, Mr. Simpson entered the Phila- 
delphia office of the Mutual Life of New York. 
His willingness and desire to reach the top, 
especially his attitude in treating customers 
who came to the office, finally gave him the 
chance to climb swiftly to his goal. In a posi- 
tion of insignificance he soon demonstrated his 
adaptability, and rose from an office worker to 
be a successful life underwriter. Nor were 
his employers slow to realize the fact. The 
territory first accorded him was soon increased, 
and finally the company allowed him the priv- 
ilege of becoming a “free lance” underwriter, 
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going and coming as he chose not only in the 
State of Pennsylvania but throughout the entire 
Eastern section of the country. 

Mr. Simpson led the national list of Mutua) 
Life producers in 1922 and, during 1923, wrote 
$655,000 of new business in one month. For 
some time he has continuousty broken every 
Philadelphia agency record, and in the life fielg 
clubs, of which he is a member, repeatedly 
stands among the first three in the list of pro. 
ducers every month. Mr. Simpson confines 
himself not only to Pennsylvania, but has writ. 
ten unusual business in New York, Boston, 
Washington, Baltimore and Pittsburgh. 


Connecticut Report Completed 


Insurance Commissioner Howard P. Dun. 
ham of Connecticut has submitted Part I of 
his report covering the business of 1923 to the 
Governor. This deals with fire and marine 
companies, and in the text presents the results 
of examinations of the National Fire, Security, 
Guilford Mutual Fire, Mutual 
Litchfield Mutual. Madison Mutual, Patrons 
Mutual and Washington Mutual Fire insurance 
companies. The statistical tables show that the 
companies licensed in Connecticut earned pre- 
miums last year of $732,430,114; their losses 
incurred were $401,917,076, or 54.87 per cent, 
and their underwriting gains in surplus aggre- 
gated $1,996,517. Interest and rents earned 
amounted to $59,726,575, while the investment 
gains in surplus were $43,695,776. Taken alto- 
gether, the total loss in surplus was $4,784,313. 


Harwinton 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 
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The Psychology of Group Insurance 


IV—Psychology of the Salesman 


3y WILLIAM F. 


CHAMBERLIN 


(Continued from the issue of June 12) 


PsyCHOLoGIcAL Arps TO SELLING 

It appears to me that there are three 
pre-eminent psychological aids _ that 
should be found in the equipment of any 
selling representative. The first is sin- 
cerity. 

It is an old story to preach this ser- 
mon where ordinary life insurance for 
the individual is concerned. In almost 
every insurance publication there are ex- 
hortations to the insurance agent to he 
discriminating in his sales, to take thought 
for the needs of the prospect and to be 
careful not to sell him something that will 
not serve his best interest, for the ulti- 
mate reason that just as there may be 
a dissatisfied customer in the field of 
tangible commodities, there may be a 
dissatisfied insurance client. Just as dis- 
satisfaction with a faulty automobile re- 
flects on the sales agent, so with insur- 
ance an unsatisfactory contract can bring 
the agent little thanks and no further busi- 
ness. 
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This article is a continuation of the 
fourth installment of an exposition of 
group insurance which was written espe- 
cially for Tue Spectator by William F. 
Chamberlin, manager of group lines, 
The Travelers Insurance Company. 
When the last section has been published, 
the discussion will form a useful and in- 
structive treatise on the subject by an 
acknowledged authority. Companies and 
general agents who desire to distribute 
this article in booklet form will please 
communicate with THE SPECTATOR. 














A UNIversAL BENEFIT 

Where group insurance is concerned, 
however, | fear there can be no such 
thing as indiscrimination except where 
the underwriting interests of the insur- 
ance company are concerned. ‘There can 
be no group of employees who will not 
benefit by group insurance. It does not 
take any great conscious force to con- 
vince ourselves of this fact or to make 
ourselves believe in the intrinsic and in- 
evitable benefits integrally bound up with 
group insurance. What we do have to 
imbue ourselves with, however, is an 
ardent wish for the good of others. There 
is, then, this unexcellable commodity to 
distribute wherever it does not exist. 
There is no doubt but that much force 
would be added to the efforts of one pre- 
senting group insurance to an employer 
if he could have at hand at all times the 
actual interests of each individual of these 
large groups of employees and the actual 
desire to see these interests best served 
so that he could bring group insurance 
and its attendant advantageous by-pro- 
ducts to men and women. 

The second is a conviction of value. 
With the interests of others at heart and 
with a wish for the good of others, the 
group advocator is not going to do a 
great volume of business in selling some- 
thing that he does not think is going to 
bring untold good. If he is not truly in- 
terested in the welfare of other people, 
he is not going to prevail upon employers 
to purchase group insurance unless he 
is firmly convinced of the value of group 
insurance, its power to bring comfort and 
relief at the hour of trial, and that the 
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Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 
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price the employer pays is not out of pro- 
portion to the benefits derived from a 
regenerated personnel. 

Now we have already decided that we 
are convinced of these things. Therefore, 
with this conviction we are strong in 
argument and irrefutable in statement. 
Our conviction is based not so much upon 
auto-suggestion as upon a study of our 
subject and its original high purpose and 
the experience that several thousands of 
employers testify to, if not in so many 
words at least by the continuation of 
their payments for this group insurance 
that they so highly prize. 


ATTITUDE TOWARD PROSPECTS 

A third psychological aid at the dis- 
position of the group insurance repre- 
sentative is the right attitude toward pros- 
pects and, in the case of group insurance, 
toward employers of labor. Most of what 
I would say under this heading I have 
already referred to in a comment on the 
psychology of the employer. It might 
be well to close our discussion by recall- 
ing to mind the main text in the gospel 
of Coué that a man does not follow out 
a course of action as a result of sugges- 
tion but as a result of a process that we 
know as auto-suggestion. In the case of 
an employer, he is not purchasing group 
insurance at the suggestion of the agent. 
He is doing so because of a created state 
of mind and an action which has its re- 
sult in the procuring of the group insur- 
ance. The employer’s mind must first 
be prepossessed in favor of the group re- 
presentative. It must be apprised of 
the nature of group insurance. The de- 
sire for group insurance must be created 
in his mind by outside influences, such as 
persuasion on the part of the agent and 
example on the part of other business 
firms. In creating this desire, the group 
insurance representative is performing a 
service of high commendation to all con- 
cerned. 

SIGNIFICANCE OF Group INSURANCE 

The real significance of the growth of 
group insurance is not that employers are 
convinced of its desirability, but that 
they are contracting for it. There are 
many employers who are convinced of 
the many good points of group insurance, 
but who will, nevertheless, not take steps 
to use it. It is easy enough to show 
wherein lies the excellence of the move- 


ment. The real significance is to be 
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found in the spirit which each contract 
is entered into. 

Significant and important realms of 
activity and development are those which 
have an actual and ultimate bearing upon 
human lot and happiness. The Americar 
Federation of Labor at its last annual 
convention (Portland, 1923) advocated 
that: “Our national life today is becom- 
ing more and more industrial and that 
the decisions that most vitallyy affect the 
daily lives of our people are the deci- 
sions that are made in industry, in the 
workshops and factories, in the mines 
and mills, in commercial establishments, 
and on the railroads.” 

The tide of industrial philosophy is 
ebbing from management purely scien- 
tific to management of men—a manage- 
ment which places reason first and science 
second. Oliver Sheldon, of Rowntree 
& Company, Ltd., writes in a recent 
Taylor Society Bulletin: “There may be 
a science of costing, of transportation, of 
operation, but there can be no science of 
co-operation. That is dependent, not on 
scientific principles, but on ethical prin- 
ciples. It is a question of ideals, not of 
systems. It must always remain a prob- 
lem of mentality and of the spirit.” 
There are certain cosmic forces that 
sweep over the mentality and spirit of 
the world of men that carry all before 
One is a consciousness of country 
Another is 


them. 
—which we call patriotism. 
a consciousness of the birthright of indi- 
vidual liberty, or choice, which has de- 
veloped democracy. Like those, the con- 
sciousness of the actual co-operation and 
interdependence of capital and labor has 
swept over the mind of the industrial 
world during the passing first quarter 
of this century. 

The methods known to industry during 
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the first decades of its development on 
a mass scale, were those of the exploita- 
tion of youth, weakness, helplessness 
and poverty. A second stage was brought 
about by marginal industrial legislation 
and the growing influence of organized 
labor which was simply a moderation of 
the former excessive condition. This 
second stage has been overlapped by a 
third stage, one that is greatly colored 
and influenced by scientific management, 
Scientific management, however, could 
not stand alone against the force of con- 
sciousness of the interdependence of capi- 
tal and labor. Room had to be made for 
ethics and ideals in industry. The trend 
today is toward a management that con- 
siders humanity before all else. Scienti- 
fic management must become man-man- 
agement, first, by means of co-operation 
and second by means of science. The 
high development of a management ot 
this nature brings us to the threshold of 
a new “age of reason.” 

It is within such management. that 
group insurance finds its place. It is as 
employers yield to the growing conscious- 
ness of interdependence and as workers 
find increased power in co-operation that 
group insurance will expand. It is in 
this way that it has grown to its present 
It is ethical in principle, 
it represents an ideal, it is a_ truth 
in itself and it is bound up with 
human happiness. It is one of the 
most significant mental and spiritual de- 
velopments that the minds of employer 
and employee have yet passed through, 
a development that might be character- 
ized as the will to face issues, to under- 
stand, to let live and to play fair. There 
is in the management of men no greater, 
no more potent, psychological influence 
than group insurance. 


significance. 
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10. The Wrong Man 

An agent who shall be nameless was con- 
vinced that a certain rich corporation needed 
a large policy on the life of its president, and 
hearing that this president was laid up with 
a cold, he concluded that the time to strike 
had arrived. So he had an interview with 
the Board of Directors. 

The vice-president was in the chair, and 
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this agent drew a vivid picture of the great 
injury the corporation would sustain if the 
president should be lost permanently instead 
of being temporarily absent. The directors 
were courteous, but cold. No objections 
were raised, and he was told that his propo- 
sition would receive due consideration. A 
day or two later he received a polite letter 
turning him down. 
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NEW POLICY 








Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Lite 


Insurance Co. 
of New York 














Not long after that the president resigned, 
and the vice-president took his place, and 
the agent learned from a confidential source 
that when he had made his offer to the 
directors they were trying to freeze the presi- 
dent out so as to place the vice-president at 
the head of the concern. 

Some months later the agent learned that 
large amounts of insurance had been taken 
in another company on the life of the new 
president and three of his associates. 


11. The Wrong Policy. 


Agent Blake, representing a prominent 
company, called on a wealthy broker. He 
was well received, for he carried a strong 
letter of introduction from one of the broker's 
most influential friends. But the broker’s 
manner became very cold when Blake began 
to talk about his wife, and he excused him- 
self on the ground that important business 
required his immediate attention. So Blake 
was forced to leave. 

Not long after that Blake read an article 
In a newspaper reporting that the broker 
had secured a divorce from his wife. 

A month or two later an agent named 
Swift, representing the same company, told 
Blake that he had seen that newspaper article, 
and had noted the fact that the broker had 
retained the custody of the children. 

So he called on the broker, who was a 
total stranger, and who was very reluctant 
at first to give him a hearing. But when 
Agent Swift left he carried with him appli- 
cations for two Life Income policies in favor 
of the broker’s two little girls. 


Japanese Actuary Visits New York 

Toyojiro Kameda, D. S., chief actuary and 
statistician in connection with the Imperial 
Japanese Government at Tokio, recently visited 
New York in the course of a tour of the world. 
He left Tokio March 1, and will return there 
in November. In this country he has visited 
San Francisco, Chicago, Madison, Wis., and 
Springfield, Ill. Before the war, Dr. Kameda 
had been in England and Germany, but this is 
his first tour in the United States. 

An interesting feature of insurance in Japan 
is the Bureau of Post-Office Life Insurance. 
Over 8000 post-offices receive applications, col- 
lect premiums, etc. The insurance is written 
under several forms of continuous and limited 
payment life policies, and endowments for 
various periods, the premiums being multiples 
of 10 Sen, payable monthly, the amounts of in- 
surance ranging from 20 Yen to 350 Yen. The 
latest report shows that at the end of 1922 
there were 4,200,791 policies in force, the in- 
surance amounting to 477,597,717 Yen. 

As evidencing the broad interest felt in the 
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subject of insurance by the Japanese Govern- 
ment the following list of publications recently 
ordered by it is appended: 

Income Insurance 

3usiness Insurance 

Life Insurance Law Manual 

Graphic Selling Charts 

Elements of Vital Statistics 

Adjusters Manual 

State Insurance Funds 

Accountancy of Investment 

Life Insurance Company 

Selling Life Insurance 

Life Insurance Progress, Methods and Results 

Experience Grading and Rating Schedule 

Essentials of Fire Insurance Business 
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Assets over $4,000,000. In- 
surance in force $111,000,000. 
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Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 
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Insurance Science and Economics 

Notes on Life Insurance 

House of Protection 

Industrial Life Insurance 

Tables of Comparative Benefits 

Acident Insurance Manual 

Accountancy 

History and Social Value 

Causes of Disability 

Compendium of Official Life Insurance Re 
ports 

Tables Based Upon the National Fraternal 
Congress Tables 

Social Insurance Research 

Yale Readings 

Handy Guide 

Study of Workmen’s Compensation Laws and 
Service 

Principles of Insurance 

Monthly Income Policy 

Alexander Educational Series 

Tables of Applied Mathematics in Finance 
and Insurance 

Proceedings of Life Insurance Presidents 

Proceedings of Casualty Actuarial Association 

Record of American Institute of Actuaries 

Transactions of the Actuarial Society of 
America 

Actuarial Studies 

Comparative Reserve Tables 





B. B. Gough Heads Baltimore Life 
Underwriters 
The Baltimore Life Underwriters have 
elected officers for the year: Bernard B. 
Gough has been chosen president, Felix Roths- 
child, vice-president, and George S. Robertson, 
secretary-treasurer. The board of governors 
includes Louis Kurtz, Adam Schussler, Louis 


M. Bacon, Leonard Spalding and R. U. Darby. 








You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 


of Canada 
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COVERAGE ON TERM OR COINSURANCE PLAN 








WILL CELEBRATE FORTIETH 
ANNIVERSARY 


Franklin Life to Commemorate Organiza- 
tion Date—Interesting Booklet 
Published 


The Franklin Life Insurance Company, 
Springfield, Ill., will celebrate the fortieth an- 
niversary on July 23. Elaborate arrangements 
for fitting commemoration exercises are being 
made and many of the company’s agents, as 
well as executives and friends, will attend. 
The Franklin Life was organized on March 
4, 1884, in its present home city and has made 





such good progress in its chosen field that it 
now has, as of December 31, 1923, insurance 
in force of $150,137,940 and admitted assets 
of $16,198,598. 

As a souvenir of the anniversary celebration, 
the company has published an attractive and 
interesting booklet in which the founding of 
the company, the histories of its officers and 
the tales of its accomplishments are detailed. 
The booklet is profusely illustrated with 
photographs of present department heads, ex- 
ecutives and past home office buildings. As 
the chronicle of a splendid record of achieve- 
ment, the brochure forms a valuable collection 
of data concerning the Franklin Life. 
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Shortening The Selling Process 
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This service is part of our comprehensive 
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Our Policy- 
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RECIPROCAL IN TROUBLE by the financial condition of the institution. The insurance departments represented in this 
tion, ———s Captain A. V. Becker, secretary of the Tlli- examination are: Oklahoma, Kansas, Missouri, 
and Associated Employers of Chicago Gets —"0is Industrial Commission, who has been con- Kentucky, Michigan and Illinois. 
x of License-Suspension Order ducting the examination for the Illinois Com- The Lloyds concern operated by Sherman & 
and wei mission in conjunction with the convention  [‘llis in New York State was examined in con- 
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with a aid doctor bills had not been paid for many New York Department, and the New York 
ex- Attorneys-in-fact Get Mandate to Stop months, and that in various parts of the State Examiners have returned home. It is expected 
As Writing Compensation Business in doctors had not been paid for a year and a_ that a report will be released on Inland Lloyds 
eve- Illinois half. Chairman Scanlan declared that many within the next two weeks. 
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& Ellis, Incorporated, are attorneys-in-fact, 
when, on Thursday of last week, Commis- 
sioner Leonard T. Hands of Michigan uncere- 
moniously withdrew his examiners and served 
notice on the Associated Employers Reciprocal 
that its license to do business in the State of 
Michigan would be suspended, pending a hear- 
ing set by the Commissioner for June 30, at 
which the notice provides that the Associated 
Employers Reciprocal will be required to show 
cause why its license should not be permanently 
revoked in that State. 

Immediately following the issuance of the 
order by Commissioner Hands, Chairman Wil- 
liam Scanlan of the Illinois Industrial Board 
served notice on Sherman & Ellis, Incorporated, 
as attorneys-in-fact for the Associated Em- 
Plovers Reciprocal, to cease writing new work- 
men's compensation business in the State of 
illinois and so appear before the Industrial 
Commission at Chicago, following the comple- 
tion of the examination, to there show cause 
why they should be permitted to resume opera- 
tions in Illinois. 

Commissioner Hands of Michigan, who with- 
drew his examiners, stated that his purpose in 
doing so was on account of the obstacles thrown 
in the way of his examiners by the Sherman & 
Ellis organization, yet Commissioner Hands 
declared that his examiners had preached to 
the point where he was certain that the interests 
of the Michigan policyholders were jeopardized 


complaint of the Oklahoma department that 
claims were not being handled in that State, 
and by the appointment of a receiver for the 
Indiana Mutual Casualty Company, a Sherman 
& Ellis institution operating in Indiana. 
Although the receivership of that mutual was 
subsequently set aside, this action did not stop 
the Insurance Commissioners’ convention from 
proceeding with this examination. 

The Iowa Insurance Department, while not 
being associated in the examination, has re- 
leased the report of the Associated Employers 
Reciprocal filed in that State as of December 
31, 1923, which includes a compilation of 
Schedule “P” as to both liability and compensa- 
tion business. This report shows that while 
less than $2,000,000 of liability business has 
been written by this reciprocal during its exist- 
ence, there are now 255 liability law suits pend- 
ing, some as far back as 1916, for which the 
formula calls for a reserve to the amount of 
$195,000. 

The reports filed with the Illinois Insurance 
Department show only $37,000 reserve in that 
State Chief Examiner 
Kendall of the Illinois Insurance Department, 
who has charge of the examination, said that 
his examiners found over 350 liability law suits 
pending, and further stated that there was no 
doubt in his mind but what this institution filed 
different statements in the various States. 


3I 


for losses resisted. 


reached in the past twelve years when it sold 
recently at $103 a share of $50 par value. 
Such a ratio is equivalent to 206 per cent. No 
record of equal magnitude has been established 
since the stock dividend of $2,500,000 was paid 
in 1912. 

Organized in 1884 the company effected its 
inception with a paid-in capital and surplus of 
$6,000,000 from the stockholders. Since that 
time stockholders have received $12,637,500 in 
dividends that have been paid continuously since 
the year 1887. The existing rate of interest is 
12 per cent per annum. The company has 
grown to such an extensive stage of develop- 
ment during the intervening years that its in- 
vestment income alone now exceeds its divi- 
dend requirements by several hundred thousand 
dollars. —_ 
Oklahoma Auto Accidents 

OxraHomMa City, OKta., June 24.—The 
State Health Department of Oklahoma has 
submitted information showing that the num- 
ber of deaths from automobile accidents with- 
in the State has increased 400 per cent in the 
last five years. From the statistics it is 
learned that the total of disabling accidents 
due to automobiles has increased in the same 


prop wrtion. 





—The Report of the Legislative Insurance Commis- 
sion of Iowa, containing an abstract of the testimony, 
has been published and makes a book of about 300 


pages. 
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The Utmost in Value 


HE Maryland Casualty Automobile Policy is one of IN- 
[ SURANCE. Many companies issue an indemnity policy 
which agrees to pay what the policyholder is obliged to 

pay after a verdict. 


The Maryland policy pays first and does not depend upon the 
policyholder’s ability to pay. His finances are undisturbed and 
his credit remains unimpaired. The assured’s interests are pro- 
tected although insolvent or bankrupt. 


There are many valuable features that go with the policy. It 
covers any one legally operating the car, whether a member of 
the family or any person running the car with the permission of 
the assured. Conveniently located claim divisions throughout 
the country and over 5000 agents are ready to serve policyhold- 





CASUALTY INSURANCE 


ers who may have accidents while touring—including issuing of 
attachment bonds and paying of premiums if cars should be 
attached. 


The Company will investigate claims even if groundless, and 
will pay, in addition to limits specified, the cost of investigating, 
court costs and interest after entry of judgment. 

The Company is represented in every state in the Union, 
Alaska, Canada, Mexico, Cuba, Panama and Porto Rico. 

The Maryland Casualty Company is a stock company with 
total resources of over $32,000,000. There are no assessment 
features or policy fees. The first cost of the policy is the last. 

With these and other good features, the Maryland policy- 
holders receive the utmost in value. 


Maryland Casualty Company 


BALTIMORE 
SURETY BONDS 
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W. L. Moody, Jr., President 


Shearn Moody, Vice-President 


W. J. Shaw, Secretary 


NINETEENTH ANNUAL STATEMENT OF THE 
American National Insurance Company 


OF GALVESTON, 


ASSETS 
Real Estate Owned.................cccccceeeeee $957,573 .54 
Mortgage Loans (First Lien on Real Estate)....... 6, 101,583 .63 
Collateral Loans 25 000 .00 
Loans to Policyholders (On this Company’ s Policies) 1,655,851 .80 


Eee a Pils bss site wan snke, » 04s wal and 6,128,425 .85 
eRe ere 1,489,106 .55 
Certificates of Deposit (Demand)................ 2,452 .15 


Interest Due and Accrued....................4.-. 
Deferred and Uncollected Premiums (Net)........ 
Due from Other Companies’ Account Re-Ins....... 
Unearned Fire Insurance Premiums... . 


307,849 .80 
7,500.00 
745.33 


Weta Assets. ccc wicca guises ose ace scnwde $17,070,588 .49 





TEXAS 
LIABILITIES 


Net Reserve (American Experience Table, 3 and 
SLE ene ear eae mcr er mene tree Maire $13,683,716 .00 
Reserve for Death Losses in Process of Adjustment 
or adjusted and Unpaid. ay ‘ 
Reserve for Taxes and Depreciation Reatay orator) veins 
Miscellaneous Biabilities:. 5. 6.60 oc dient cas oasiees 


160,679 .10 
133,623 .70 
223,398 24 


Ge 0) CAC oe | cen er er $1,000,000 .00 
Assigned Fund and Surplus....... 1,869,171 .45 
Surplus Security to Policyholders ...........2%.. 2,869,171 .45 





Motal We rilebhiese coo o's ctsibiste cee) oe ee aie eee $17,070,588 .49 


Gains Made During the Year Ending December 31, 1923. 


Increase in Insurance in Force....... 
Increase in Admitted Assets.......... 
Increase in Surplus.................. 


EE re ET To ere $33,579,608.00 


2,773,964.00 
313,347.00 


LIFE INSURANCE IN FORCE $215,037,404.00 
Ordinary Life, Industrial Life and Accident Insurance to Meet the Requirements of Every Insurable Person. 
SURPLUS SECURITY TO POLICYHOLDERS $2,869,171.45 
PAID POLICYHOLDERS OR THEIR BENEFICIARIES SINCE ORGANIZATION, $14,328,720.46 
ASSETS, $17,070,588.49 
GROSS INCOME, PER MONTH, $649,300.00 


OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 
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TRAFFIC CONTROL 





Actual Investigation Began Last Fri- 
day Under Secretary Hoover 





WILL SUBMIT RESULTS AT FALL 
MEETING 





City Planning and Zoning Committee Now 
Organized—Seven Such Bodies to 
Be Formed 


WasuinecTon, D. C., June 20.—Study of the 
extent to which traffic laws and rules, speed 
limits, signal systems for police and drivers, 
pedestrian facilities, one-way streets, illumina- 
tion road making, and similar factors influence 
highway safety was begun today by a com- 
mittee of experts invited by Secretary of 
Commerce Hoover to undertake this survey 
and analysis as a part of a movement initiated 
to improve street and highway safety. In this 
movement a number of national organizations 
are cooperating with Secretary Hoover. 

The findings of this committee and the con- 
clusions which they reach will be presented as 
part of a widespread program before a con- 
ference in the fall to which all organizations 
engaged in promotion of greater safety will 
be invited. From this coming conference it is 
hoped that steps may be taken to reduce the 
growing toll of deaths and accidents on streets 
and highways, and to develop greater uni- 
formity of action on the part of the various 
States, both through State and municipal gov- 
ernment and non-governmental organizations. 

The members of the traffic control commit- 
tee include Major Roy F. Britton, president of 
the Automobile Club of Missouri, chairman; 
C. L. Bardo, of New Haven, general man- 
ager of the New York, New Haven & Hart- 
ford Railroad, who is chairman of the com- 
mittee on grade crossing protection and tres- 
passing of the American Railway Association; 
D. Marshal Schroeder of Baltimore, represent- 
ing the commissioner of motor vehicles of 
Maryland; A. J. Brousseau of New York 
city, president of Mack Trucks, Inc.: F. E. 
Jack of Chicago, vice-president of the Chicago 
Motor Club; C. W. Price of the Elliott Serv- 
ice Company of New York city; H. A. Rowe, 
chairman of the committee on prevention of 
grade crossing accidents of the American Rail- 
way Association; Rollins B. Stoeckel, com- 
missioner of motor vehicles of Connecticut: 
Dr. David Van Schaack of Hartford, Conn. 
representing the National Bureau of Casualty 
and Surety Underwriters; W. R. Cage of Bal- 
timore, chairman of the grand executive board 
of the Brotherhood of Railway Signalmen; J. 
P. Barnes of Louisville, Ky.; Baron G. Col- 
lier of New York city; L. A. DeBlois of Wil- 
mington, Del.; John X. Galvin of Chicago; 
W. J. Graves of Detroit, Mich; H. G. 


Kemper of Chicago; C. L. Law of New York: 
H. G. Taylor of Lincoln, Neb.; C. R. Mann 
and A. B. McDaniel of Washington, D. C. 
This committee is the second to meet out of 
seven which are being organized to study va- 
Tlous phases of the highway safety problem, 
the first, the statistical committee, having al- 


ready put its surveys into operation under the 
direction of W. M. Steuart, director of the 
United States Census Bureau. Other com- 
mittees include the committee on city planning 
and zoning, headed by F. A. Delano, of the 
Washington Federal City Committee; com- 
mittee on insurance, headed by Prof. S. S. 
Huebner of the University of Pennsylvania; 
committee on education, the chairman of 
which is A. W. Whitney of the National 
Bureau of Casualty and Surety Underwriters; 
committee on motor vehicles, with G. F. Ket- 
tering of the General Motors Research Cor- 
poration, Dayton, O., as chairman; and com- 
mittee on highway construction and engineer- 
ing, with Frank Page, highway commissioner 
of North Carolina, as chairman. 

The third committee to organize will be that 
on city planning and zoning, which will meet 
on Tuesday, June 24, and which will study 
such problems as arterial highways, street lay- 
outs, effect of adequate playgrounds, bulk of 
buildings in relation to traffic density and other 
similar factors. 


Dominion of Canada Guarantee and Acci« 
dent Enters Life Field 


Orrawa, CanapA, June 7.—A license for the 
transaction of life insurance in Canada has 
been issued to the Dominion of Canada Guar- 
antee & Accident Insurance Company. This is 
a new departure for a casualty company in 


Canada. At the present time this company is 
licensed to transact accident, sickness, auto- 
mobile, fire, plate glass, burglary, inland 


transportation, guarantee, steam boiler and life 
insurance. This company is working along the 
lines that one company should be able to trans- 
act every class of insurance. In the business of 
life insurance the company intends to write 
non-participating business only. 


U. S. National Life and Casualty to Hold 
Agency Convention 

Cuicaco, ILtt., June 24.—The United States 
National Life and Casualty Company is expect- 
ing a large attendance at its first annual agency 
meeting, which will be held July 24-26 at the 
Edgewater Beach Hotel. Governor Preus of 
Minnesota will be the principal speaker. Talks 
will also be heard from the officers of the com- 
pany and of the agents’ association. A reception 
and dinner will be given by Vice-President C. 
H. Boyer at his home and, on the closing night, 
a dinner will be held at the Edgewater Beach 
Hotel. 


Question of Compensation Postponed 

RicHMonD, VA., June 9.—The Virginia In- 
dustrial Commission was unable to take up the 
question of continuing payments to injured 
longshoremen and stevedores under the Vir- 
ginia Compensation Law, on June 6, as sched- 
uled, owing to illness of an attorney interested 
in the case. It is claimed that the provisions 
of the Virginia law are rendered null under a 
recent United States Supreme Court decision, 
providing relief for longshoremen and _ steve- 
dores through the United States courts. 
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WORLD MUTUAL TO BE LIQUIDATED 
Company Found to Have Excess of Liabili- 
ties Over Assets of $220,756 


The World Mutual Casualty Company of 
New York will be liquidated by the New York 
Insurance Department under a court order. 
Petition for the order was made when an 
examination by the New York and New Jer- 
sey departments revealed that the finances of 
the company were in a chaotic state, with ex- 
cess of liabilities over assets amounting to $220,- 
756. The company made no opposition. 

The admitted assets of the company, accord- 
ing to the examination, were $204,990. Total 
liabilities amounted to $425,746. The report 
showed unpaid losses amounting to $361,459. 
The expense of management was shown to have 
been 61.7 per cent of the total premium income, 
in direct violation of section 344 of the New 
York insurance law. 

One of the assets not admitted in the 
examination was an agreement, unsecured, by 
Quinn & Quinn, general agents of the com- 
pany, to loan it $75,650. The examiners re- 
marked that such an agreement could be arbi- 
tarily increased at any time and if allowed as 
an asset, the company could, by such means in- 
crease its surplus to any time need arose. 

The order of the court stated that an assess- 
ment of twice the amount of premiums would 
be necessary. Obligation on outstanding poli- 
cies will cease at noon, June 28. The liquida- 
tion of the company will be in charge of Clar- 
ence C. Fowler, special deputy of the New 
York Department, in charge of the liquidation 
bureau. 

Dickson Device Not Approved in Wisconsin 

Mapison, Wis., June 19.—That the insurance 
of railroad passengers against damages by a 
railroad company through the issuance of a 
coupon at the time of the purchase of the ticket 
was held to be unauthorized in Wisconsin by 
the supreme court on Tuesday. 

The petitioner brought an action in the circuit 
court for Dane county to compel the Insurance 
Commissioner to approve a form of insurance 
policy which it proposed to issue to the travel- 
ing public on railroads in the State of Wis- 

consin, and covering the trip in the State and 
elsewhere. The circuit court denied the peti- 
tion. 

The scheme of the insurance company is 
known as the Dickson device and is patented. 
The method is for the insurance company to 
insurance the railroad by a blanket policy and 
the railroad issues the traveling public insur- 
ance coupons upon payment of 1 per cent, in 
addition to the ticket charge. The Insurance 
Commissioner ordered the railroad company to 
desist from issuing said coupons, on the ground 
that it was contrary to the standard policy pro- 
visions of the statute. The circuit court sus- 
tained the action of the Insurance Commis- 
sioner, and the insurance company brought this 
action to review the judgment of the circuit. 

“In the hearing before the Wisconsin Com- 
sioner,” says Justice Jones, “a very favorable 
showing was made with respect to the system 

of insurance proposed. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 


A TRIBUTE TO 
CONFIDENCE 


June, Policyholders’ Month with 
The Lincoln National Life, is our 
occasion for tribute to the thrift and 
generous devotion which prompted 
our policyholders to insure their 
lives. We make it the time for a 
special visit from our agents to their policyholders. 





+ But The Lincoln National Life expects every month 
in the year to find its agents giving their policyholders 
all the service they have paid for in their policies—and 
then a bit more. 


Lincoln National Life officers being practical field 
men themselves know that the best way to impress 
agents with their service obligation is to demonstrate 
its value by Home Office example. Accordingly they 
miss no opportunity to co-operate in the most effective 
way with their agents. 


(CINK UP (Jwiu THe (LINCOLN) 














The Lincoln National Life Insurance Co. 
“Its Name Indicates Its Character’ 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $300,000,000 in Force 























SNTER-SOUTHERN ure euioina~ 


THE INTER-SOUTHERN LIFE INSURANCE C0. 
LOUISVILLE, KENTUCKY 
JAMES R. DUFFIN, President 


is a good Company 
CLEAN — STRONG — PROGRESSIVE 
Over $85,000,000 of business in force 














THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic criginality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 William Street 
New York 


Chicago Office 


Insurance Exchange 
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| Accident and Healt 


(Continued from last week) 


PERSEVERANCE Vs. PROCRASTINATION 

The salesman who perseveres, even under 
the most adverse circumstances, seldom fails 
to reach his goal. The salesman who pro- 
crastinates rarely, if ever, makes any headway. 

Here’s a case in point: Recently a solicitor, 
in his effort to carry out our sales plan of six 
interviews per day, postponed calling on his 
third prospect from morning until afternoon 
because he had been “turned down” by the first 
two. He was discouraged. He said to himself, 
“what’s the use?” 

But there was a lot of use, as the outcome 
will show. After luncheon he called upon 
prospect No. 3 only to be told that a competitor 
had been there earlier in the day and secured 
an application. And as if to “rub it in” the 
solicitor was also informed that his competitor 
was a total stranger to the buyer. He just hap- 
pened in at the psychological moment. 

This experience, while costly at the time, will 
prove to be profitable for the solicitor in the 
end. It has taught him to keep “going on;” 
that a tried and proven sales plan is worth 
carrying out to the very letter. 

Van Amburgh says: 

“If I had the means, I would paint on every 
mile post along the human highway these two 
words: ‘Go on.” 

Men, there are discouragements ali through 
lifes program. There is no business in the 
world without its obstacles but, fortunately, 
they can be overcome by those with red blood 
in their veins. Only the weak-kneed fall by 
the wayside. 

Persevere! Don't procrastinate! 
success, the other failure. 

Your business holds out unlimited opportuni- 
ties for the man who is willing to follow our 
directions. Practically every man with whom 
you come in contact is a prospect for a policy. 
Few other businesses offer such an advantage. 
Then why not make the most of this fact? It 
will make you richer and it will make you 
happier. 

Keep going! 
the key that unlocks the door to business. 


One spells 


Persevere! Perseverance is 


Wuat Man Has Done Man Can Do 

A few years ago, when income protection 
was not as easily sold as it is to-day, two 
ted-blooded young men entered into partner- 
ship to write general insurance in a little town 
of 12,000 population, but giving special atten- 
tion to the accident and health branch because 
it was the most remunerative. 

In a comparatively short time they produced 
a $12,000 premium income in their accident and 
health department, an average of one dollar 
from each inhabitant. Think of it! 

To be sure, such a production was phenom- 
enal but it unmistakably proves what can be 
done. These young fellows, just ordinary men, 


simply made up their minds that the business 
was there and that they were going to get it. 
And they got it. Sticktoitiveness, courage, en- 
thusiasm and a determination to win are what 
“put them over.” Such a combination will put 
anybody “over.” 

Some may contend that they (themselves) do 
not possess those qualifications. Maybe not, 
but, thanks to the Creator, they can soon be 
acquired. It is merely a question of making 
up your mind. 

“I wish,” “I can,” “I will.’ A pretty good 
All right, then, why not adopt 


” 66 


slogan, isn’t it ? 


it if you haven’t already done so? If you 
want to do a thing and then determine that 
you can do it, you will do it, nine times out of 
ten. 

When Robert Fulton started the first steam- 
boat up the Hudson river he was laughed at. 
But he had guts. And to-day, as you know, 
we have floating palaces that are driven by 
steam, thanks to Robert Fulton. 

And so it was with the two young insurance 


salesmen. They aimed high, stuck to it and 
won out. 

Men, if you will just aspire to big things 
and put back of your aspirations an all-wool 


and a yard-wide determination to get them, 
nothing can stop you—nothing. Remember 
what man has done man can do. 


—The United States Fidelity and Guaranty Company 
has taken out group life insurance with the tna on 
its home office force. Under the plan adopted the 
employees will pay 50 cents on every $1000 carried. 





ance Business and the Public. 


CHICAGO 





ORGANIZATION NUMBER 
OF 


THE SPECTATOR 


to be issued in July, 1924 


HIS special number will give merited recognition to the 

organizations which have contributed greatly to the up- 
building of the insurance business, and to the men whose broad 
vision, energy and self sacrifice, coupled with unremitting and 
intelligent efforts, have been influential factors in the steady 
improvement and enormous expansion thereof. 


Prominent men in the insurance world will contribute Inform- 
ative Articles, Describing the Achievements and Aims of the 
Most Important Organizations, and How They Benefit the Insur- 


DO NOT FAIL TO READ THIS SPECIAL NUMBER 
WHICH WILL BE PRESENTED TO ALL REGULAR 
SUBSCRIBERS TO THE SPECTATOR 


Subscription price of THE SPECTATOR, $4.00 yearly 
Price of the Organization Number, $1.00 per copy 


Advertising rates on application 


THE SPECTATOR COMPANY 


NEW YORK 
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Eureka-Maryland Assurance 
Corporation 


of Baltimore 


Is an OLD LINE, LEGAL RESERVE, 
STOCK LIFE INSURANCE COMPANY, 
steering clear of all experiments and following 
the blazed trail of successful experience. 


THE COMPANY IS FORTY YEARS OLD, 
under CONSERVATIVE, SUBSTANTIAL 
MANAGEMENT—rich in experience, with 
progressiveness and ambition evenly bal- 
anced upon a foundation of fundamental 
principles and essentials. 


Its management does not goad men to do the 
unexpected or the impossible, but requires 
only a substantial, conservative progress in 
the items which make a healthy, reliable, 
serviceable institution for the protection of 
policyholders, the well-being of its field force 
and the security of its investors. 


JOHN C. MAGINNIS, President. 


























PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 














Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District uf Columbia, West Virginia, Ohio and 
Delaware 


President m : , : , ‘ - % ; petal P. BLAIR 
Vice President a JOSEPH SANDERS 
2nd Vice President t (Agency Supervisor) . : WILLIAM A. BENNETT 
Secretary : : ALLEN C. CLARK 
Actuary a : r x . GILBERT A. CLARE 


Main Office, 816 14th Street, N. W., WASHINGTON, D. C. 











PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 


jects. * 
J SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 











- FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Cc 


harter Perpetual 
MOEN a 5.5.5: 56-0 Sao eS OS ROR ET OREOesINGD $1,000,000 
Assets. seeeeeeeee 16,569,962 
Reserve and other Liabilities........... 10,497,543 
UG OER BNO 6.5 6car xn oreis-v ba ais oen Rae SNS 5 072,419 
Surplus to Policy Holders. ............. 6,072, "419 


E. C. IRVIN, President. 
TI. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Se cretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 








SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 




















C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office: National Building NASHVILLE, TENN 


Ghe Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 




















Admitted Assets, Jan. 1, 1924 OMBINATION 
: . ONTRACTS 
RN $4,217,173.00 63 wy J? 
| & LIFE 
HEALTH 


ACCIDENT 
NE POLicy 
NE © REMIUM 
—PAYS— 

DOUBLE DEATH 


INSURANCECO. 
BY ACCIDENT 


Northern Life Building 
SEATTLE, U.S.A. Loss of ayy Feet, 
> | Permanent Disability 


AN Benefits 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. Monthly I udemnities 

















President Reliable Representatives Wanted Sickness or Accident 
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Miscellaneous Insurance 








The Making of the Fire Insurance Rate 
(Continued from page 4) 
In similar places, having but limited fire department and water 


RULED sya catce azarae states a aichevst okay onic lac a ree tuacer a oo is aa ara a ate tree 60 

In cities of 5000 to 15,000 population, with good fire department 
ater: Water SHPONGS Misco. voces cance kcde dia vouaac tens dod oan 50 

In cities of 15,000 to 40,000, with good fire department and water _ 
WU. Se sckctctenrsinsadeesedatsnesisew cskcidctawininne: ON 

Jnucities: Of 40,000- ANd UPWALES se .06 0. scie db veen ca eeece Sovesavene. 30 

Add for each defect as follows: 

Roof—Slate or tile, if not laid in cement................cccccecee 5 
GEAVEL. Off. COMPOSIION > a. 5, 0, catsie cis bucwatsiesd cimensia weae odie voeweuees 10 
Shingle su siais Rat eaieietolel Wake alsa ster eI eeemiere mele a eats ie ha 

Walls— 8 inches, if party, not ledged, each story................. 25 

§ inches, tt party, ledwed,) eacht’ storys «<<< viscc.sieeececass 20 
8 inches, if independent, not ledged, each story.......... 15 
8 inches, if independent, if ledged, each story............ 10 
12 inches, if party, not ledged, each story................ 15 
12 inches, if party, ledged, each story...........ccecseces 10 
12 inches, if independent, not ledged, each story.......... 10 

ch 


12 inches, if independent, ledged, each story.............. no 





EXPOSURES 


Brick by Brick—Without iron shutters— 
If less than 10 feet, 10 per cent of exposure rate per cent. 
10 feet and less than 20, 5 per cent of exposure rate per cent. 


Brick by Wood— 
If less than 10 feet, 20 per cent of exposure rate per cent. 
10 feet and less than 20, 15 per cent of exposure rate per cent. 
20 feet and less than 30, 10 per cent of exposure rate per cent. 
30 feet and less than 40, 5 per cent of exposure rate per cent. 


Wood by Brick— 
If less than 10 feet, 15 per cent of exposure rate per cent. 
10 feet and less than 20, 10 per cent of exposure rate per cent. 
20 feet and less than 30, 5 per cent of exposure rate per cent. 


OccuPANCY 


RATE 

One first class ocetpant «2.20.6 cc ecicscsaweascascewnedncciaeian oO 
Each additional Kind Of 2... ..ccivc oo os cc cc nncwccasicewdemeans 5 
One second-class occupant, kind Of...........cceeeee cee ee ee ceees 10 
Bach additiotial Wind. Ofs<<.<ccccecsciecscncuadgacotuaas acumen 5 
One third class occupant, kind of...........cecccececcecccecceee = 5 
Bach additional Eindh Otic... wien oe /cccnnss\dcice caasiasiteaslacacau ne 


16 inches, if party, not ledged, each story................ ; 1 ee i 
Walls—Division, if not rising 18 inches above roof................ 3 For classification see other side. 

; Division, HE only to: Foor, Gach Walle o cic occcnnccedesecex 10 When more than one kind of trade, occupation, goods, wares or mer- 
COPING == WVOOUN OG “One mien esis cra Siete wre waretetsncvexetaae lave tered es 5 chandise is carried.on or kept by an occupant, no additional charge will 
Cornice—Wood, for each story of building...................... 5 be made for the same, but the rate of the highest classification will, in 
Mansard—For each story of building, unless Mansard be of stone all cases, be charged. 

OP SU IID, 6 kkox ks i ccysnaae sutasdneeseectcunds sone 5 RaTE 
Stories—For each story over three, not including basement........ S « :Ofices = Fs O8 tie acon senunsaecdewans a 
Width—Each additional 25 feet, or larger fraction thereof........ 5 Zand Not more (HAW Gece wosaiic cies can ceteacedecataas 10 

RONNIE CC Tes owe Nyassa en Vacca cere PENS tee ee eek er ate A Bo ete SN br Havetn ko ys 5 6 and not midve hal 106s. <c< cdc ce wa cs wa cew nce emcees 
Depth—Each additional 25 feet, or larger fraction thereof over EE ane not mone: thal ES. <csws se ok cn cian sence tounuaatens 20 

100 feet aarees UROL SEK RACE ae Hee RE ames aha Bie eee il eH RER OD 5 16-ande tick mote than 20c «onc s.cencs nb os oe 'sewenclaces enue 
Skylight—Unless in roof only, each......... cc. cc cece cee ceecees 5 Sleeping Rooms— I or 2.........-+++- : 5 
NU lhe EHO Res UNC Ht set te ee Ae. ge ctr ttaca ns he ean Sn eat daw avek ce) ae oop aias 5 Zand not more: that $45: 03<..0<cccsqnssnaneeene 
Well Hole—If extending from first floor to roof...........ceceee5 10 G anid. sit more Watt Wes... coc cdiccecenwcuans 15 
Stairway—In omnibus building, with open hall................... 5 ii and not more that §5...5..4.2-csasevaaacanes 20 
Hatchway—-Each (no extra charge if it pass through more than 16 and not more thalt 20:.... .-..0<<<«cccwsensenas 25 

AMG FHTOMNIS esos srcaccaraak devrticvaid ae tiinertoeiye S octera eautncurdar, wacenad.. kel In hotels, as above, and for each additional 20 
Windows and Doors—Without iron doors or shutters, as described £0F 10h seco cla peaasnnn vei acadaeaaarens ‘ I 

for basis to front, rear and side walls, each deficiency......... 5 : 
Openings—Interior. Without iron doors on each side of division . Add for cracked walls or defective flues as survey may require. 

WEE RE TO TE, MOEN, HIE ood sinc s en eennsen anneewedens 10 Add for inherent hazard as judgment may dictate. 
Openings—Interior. With iron door on one side of division wall, One occupied sleeping room .in first class mercantile risks does not 

as for basis, each story, unless both buildings be occupied by add to rate. : ‘ 

NS CCR oe carer orcswicte aren ete Ave hava rslaton a far tase rgnole sO ‘ S The total rate may be increased or decreased by adding to, or sub- 
Pipes—Steam. For heating, if not on metal hangers.............. 3 _ tracting from, the basis rate. 

Pipes—Steam. Passing through floor or wall without protector or Stocks 
diameter of pipe from wood, each floor or wall.............. 10 For classification see other side. 
Pipes—Stove. Passing through floor or partition, without protector Tr cellas.. lini Of ac dao nc ose an doncigs Bown naeseee nate 

or diameter of pipe from wood, each floor or wall............ 25 In first storys Ki Ol.c cc scien cosa ses end ceaesaee ee Addic.«: 
Pipes—Stove. Passing through roof, each............cececcecees 100 In second story, kind of.........+-++eeeeeeeeeseeee Add... 

Pipe Holes—In chimney without metal stopper, each.............. 5 al meade git ares ee a eS eS re te errs his 
Stoves—Without metal fireboard or an equivalent, each pe In fourth story, kind of.. ss cv a oS ees Won el Se won lu nies ahaa ate oa 

: ; : AEST, CRORES wie, 90! Soi winieie Fes filtin ctewy, RIE Ghia 055s nc ce cc cecnscinvevan ine sdeees 
Chimneys—Not built from the ground, each...............0e0eeeee 10 Averane: £06: 1Os1eS si- 0 osac ct soo cmnsecasannndns cuss enemas 





Oklahoma City Provides Fire Limits 











RULES AGAINSTCOMPANIES 


New Tax Law in Virginia Effective 
Immediately 


ADDS TO BURDEN 


Rumored That Some States May Invoke 
Retaliatory Law 

RicHMoND, Va., June 24.—All insurance 
companies operating in Virginia received a jolt 
this week when they were advised by the Vir- 
ginia Bureau of Insurance that they would 
have to pay an additional tax of one-eighth of 
one per cent on premiums written in the State 
during 1923. It was the understanding of 
Col. Joseph Button, Commissioner of Insur- 
ance, as well as of the companies, that the law 
increasing the premium taxes passed by the 
legislature a few months ago did not become 
Operative until 1925, and that it provided 
for an increase of one-eighth of one per cent 


only on premiums written in 1924 and 1925. 
However, Attorney General John R. Saunders 
has ruled that the law as passed, regardless of 
legislative intent, is applicable to premiums 
written in the State last year, and Col. Button 
was forced under this ruling to render the 
companies a bill for additional taxes. 

It is likely that many States having retalia- 
tory laws will invoke them against Virginia 
companies which operate in these States. 
Whether or not any of the companies licensed in 
Virginia will make a test of General Saunders’ 
ruling in the courts by refusing to pay the 
additional tax remains to be seen. 


Lectures on Insurance 
The lectures in the third-year course in 
casualty insurance and suretyship, given in 
1923-24 by the Insurance Society of New York, 
following the course prescribed by the Insur- 
ance Institute of America, have been published 
in book form by The Weekly Underwriter. 
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Ordinance 

OKLAHOMA City, OKLA., June 19—A new 
fire limits ordinance is being prepared by the 
building code committee in conjunction with 
the city commission of Tulsa, Okla., which is 
expected ultimately to be incorporated in the 
municipal building code. Two kinds of fire 
districts are contemplated. The fire-proof 
building district, which comprises the down- 
town business section; and the suburban busi- 
ness districts as laid out in the city zoning 
ordinance. In these districts the ordinance calls 
for non-combustible wall which will reduce the 
fire hazard. 

The fire-proof district provides for an ex- 
tension of the present fire district about one 
block east and west, two blocks south and 
north to the Katy right of way. The fire 
proofing of all buildings in the industrial dis- 
tricts will be taken care of by special provisions 
in the building code. 
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Lectures on Insurance 


SENIOR COURSE 


The lectures in the Third year course in casualty insurance and suretyship, given in 1923-24 by the Insurance Society of New 
York, following the course prescribed by the Insurance Institute of America, have been printed in book form under the above title. 
Each lecture is a complete unit in the course, and is printed verbatim, as given before the classes. Practically the entire course is 
here available in book form. ‘This is one of the most valuable text books on casualty insurance ever published, and will be used as a 
text book by the insurance classes in New York, Philadelphia, Chicago and elsewhere during the coming winter. It sells for $1.00 


per copy. 
CONTENTS 
WORKMEN’S COMPENSATION INSURANCE: FIDELITY AND SURETY BONDING: 
Comparative Study of Compensation Laws, by Leon S. Senior. nce is Fidelity Claim * ee ne H. Jenkins. 
: ae a andling Fideli aims, by Frar aynor. 
Rating Methods and Organizations for Rate Making, by H. E. Ryan. ; = 7 wl . 
Pp ; Ry ee ee a een SUPPLEMENTAL ARTICLES FOR COLLATERAL READING: 
Be te ere wen ao Wie Wis aCe: Reviewing the Lik ibility Insurance Field, by Rexford Crewe. 
Conservation and Accident Prevention, by J. G. Shaw. Garage Liability Insurance, by Rexford Crewe. 
Miscellaneous Property Damage, by S. D. Pinney. 


INTERMEDIATE COURSE LECTURES 
Were Published in 1922, under the title LECTURES ON INSURANCE, INTERMEDIATE COURSE 





CONTENTS 
PROPERTY DAMAGE INSURANCE: FIDELITY AND SURETY BONDING: 
Plate Glass Insurance, by Nelson D. Sterling. Contract Bonds, by George E. Hayes. : 
Boiler Insurance and Rating Methods, by Curtis C. Gardiner. Court and Probate Bonds, by Frank J. Saylor. 
Sprinkler Leakage Insurance, by C. H. Vaughan. Bankers’ Blanket Bonds, by C. E. Millen. 


A Fidelity and Public Official Bonds, by Martin W. Lewis. 
LIABILITY INSURANCE AND WORKMEN’S COMPENSATION: ACCIDENT AND HEALTH INSURANCE: 
Seinen s Gumpeenics te temeee, os Senior. Underwriting Principles, by Charles Bellinger. 
vA Adjustment of Losses, by Dr. J. B. Galloway. 
Workmen’s Compensation in the United States, by Harwood FE. Ryan. Aju capaci J 2 y 
PUBLIC LIABILITY INSURANCE: 


BURGLARY AND THEFT INSURANCE: Rate-Making Methods, by G. F. Michelbacher. 
Underwriting Burglary and Theft Risks, by Edward B. Thistle. Claim Adjustments, by William A. Dibbs. 
Burglary Rating and Co-insurance, by H. W. Cluff. Policy Contracts, by Hugene F. Hord. 


FIRST YEAR COURSE LECTURES 
Were Published in 1921, under the title LECTURES ON ,INSURANCE 


CONTENTS 
Liability Insurance Principles * By W. G. Falconer Recovery of Damages for Injury By H. E. Ryan 
Delegation of Performance of Work By W. G. Falconer The Oldest Form of Casualty Insurance By Charles Bellinger 
Liability of Owners and Occupiers By W. G. Falconer Accident and Health Insurance By Charles Bellinger 
Protecting the Motor Car By M. E. Jewett Disability Classes and Ratings By Charles Bellinger 
Consequences of Automobile Accidents By Edmund Ely Insurance Against Burglary and Theft By W. P. Learned 
Fundamentals of Automobile Rating ~s By A. Ryder Various Classes of Burglary Insurance By W. P. Learned 
Evolution of Workmen’s Compensation Insurance By Leon S. Senior Robbery in Its Various Forms By W. P. Learned 
The Responsibility of the Employer a By H. E. Ryan Letter Writing as a Business Asset By William B. Mann 


PRICES—First Year Course, One Dollar Per Copy IN QUANTITIES—Three Dollars Per Set 
Four Sets for Ten Dollars 
Ten Dollars Per Dozen Copies of An 
Senior Course, One Dollar Per Copy Edition 
Seventy-five Dollars Per Hundred 


Intermediate Course, One Dollar Per Copy 


(In ordering, please indicate which course is desired and how many of each) 


ree eee Se ee eee 









































DOLE v5 « cxstesti Ste loxatheeos ie ee 
The GHeekty Wnderwriter 
80 Maiden Lane, New York, N. Y. 
PomGseG! MiG. cg od a oS he a eee oo eke Goa Sa Oe CEs Hele aheuehe we ba ea eS pis pectin teacah .....Dollars, for which please send 
SB ge rims eran evenly cop.... of “‘ Lectures on — ince, Senior Course.’ 
sien .cop.... of ‘‘Lectures on Insurance, Intermediate Course.” 
ea aniss ...cop.... of “Lectures on Insurance, First Year Course.”’ 
— -———__— = ~ ~ ~ ——-— ee 
HOW TJ) ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS ACTUARIAL STUDIES 
A considerable number of insurance men throughout the country are now ne et MORTALITY TABLES ee ee po ae OF THE PRIN- 
fficially interested in local mutual building and loan associations, df “rice $2.00 plus cost of delivery. 
officially : 2 ee ations, and find Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 
that such associations help their insurance business, as well as contributing THE RECORD OF INSURED LIVES.” P $2.00 pl peer 
directly to their income. delbvery rice 00 plus cost o 
A Virginian who is well posted as to the oper: ations of such associations Study No. IV. ‘‘GRADUATION OF MORTALITY AND OTHER 
has gotten out a little book under the above title, in which the system is TABLES.”’ Price $2.00 plus cost of deliver 
thoroughly described, with information concerning the keeping of books, Study No. V. CHAPTER ON ‘DISABILITY BENEFITS.”’ Price, 
the forms of certificate of incorporation, by-laws, etc., together with ques- $2.00 plus delivery charge. 
tionsfrequently asked about such organizations, and their answers. _ These volumes of about eighty pages each, bound in maroon cloth, are 
This book is substantially bound in cloth, with gold title. issued by the Actuarial Society of America. : 
PRICE $2.00 PER COPY Good progress has also been | made on the chapters ‘‘Construction of 
? . Mortality Tables (No. II.) and ‘‘Population Statistics’ (No. III.). It will 
Orders and remittances should be sent to probably take several months to complete these for publication. 
ORBD —Pormemme a 
chicago omice HE SPECTATOR COMPANY | THE SPECTATOR COMPANY 
icago ice 135 William Street ITU 
Insurance Exchange New York CHICAGO NEW YORK 
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BENEFIT 

Language of policy prevails over by-laws. 

The language of an insurance contract 
should always be construed against the in- 
surer. 

Immediate notice of an accident means a 
notice within a reasonable time. Denial of 
liability on other grounds than failure to 
furnish proof of death waives such objection. 

The legal guardian of two minors, Marvit 
Francis and Louise Francis, brought this suit 
against the International Travelers Association 
on a policy or certificate of insurance to re- 
cover the sum of $5000 agreed to be paid these 
children upon the accidental death of their 
father. 

Death resulted from an infection caused by 
the extraction of a wisdom tooth. The infec- 
tion was caused either by entrance of germs 
from dental instruments used or from cotton 
used by the dentist or other means. Death was 
entirely unexpected. 


The policy provided in part as follows: “T 


In 
the case of accidental death of said member 
there shall be payable to Bessie D. Irancis, wife 
of M. L. Francis, if 
death of the wife, the 
changed to the two minors, Wilson and Francis ) 


living, * * * (on the 


beneficiaries were 


* * * after the receipt by said association 
of satisfactory proof of the happening of said 
accidental death the sum of $5000 * * * 
The application for 
defendant 


membership in the 
association, provided in part as fol- 
lows: “I do also agree that if accepted as a 
member of the International Travelers Associa- 
tion that the benefits to be paid shall be those 
only which may be provided in the by-laws in 
force and effect at the time any accident oc- 
curs.” 

At the time the deceased became a member 
association, the following by-law was in 
at the 


of the 
force and the same by-law was in effect 
time of insured’s death: 

“This association shall not liable to any 
person for any indemnity or benefit : 
resulting from death * * * from 
an accident to a member which shall happen on 
account of or * * * from mechanical, 
treatment * * * -or 


irom local or general infections or joint in- 


medical or surgical 
flammation, except when such infections or in- 
flammations result from a visible open wound 
caused by 
means.” 


external, violent and accidental 
The evidence at time of trial showed that 
dentistry or the pulling of teeth is a branch 
of surgery and is generally 
surgical treatment. 

On trial, 


plaintiff and, on appeal, it was claimed by ap- 


recognized as 
judgment was given against the 


pellant that the policy insured against accidental 
death and that any provision of the by-laws 
1,- . ° _ 
that purports to limit, contradict, modify or 


nullify the contingency insured against is illegal 

















» 
{ ? 





and invalid and that the policy will prevail over 
any such inconsistent or conflicting provision. 

It is evident that there exists a repugnance 
or irreconcilable conflict between the con- 
tingency described in the policy as accidental 
death and the contingency described in the by- 
laws. The question is which shall prevail, the 
by-laws or the policy provision? 

The statute under which appellee was organ- 
ized provides in part as follows: 

“Ievery policy or certificate issued by any 
corporation shall specify the sum of money 
which it provides to pay upon the contingency 
insured against, and the number of days after 
the receipt of satisfactory proof of the hap- 
pening of such contingency at which such pay- 


ment shall be made; and when the happening 


{ such contingency, such corporation shall be 
liable for the payment of such amount in full 
at the time so specified, subject to such legal 
defenses as it may have against same.” 

It is clear that each policy issued by appellee, 
shall specify (a) the sum of money to be paid, 
(b) the contingency insured against and (c) 
the number of days after proof when such pay- 

rent shall be made. 

The court held that the contract in question 
insured against accidental death. Bearing in 
mind the purpose of the State legislature to 
prevent fraud and deception by requiring insur- 
ance contracts to be made certain, the policy 


provision cannot be avoided by the by-laws of 


the association in existence at the time of the 
application or adopted later. When the insured 
contracts for by-laws to enter into and become 
a part of his contract, he is bound only by such 
by-laws as the corporation has power to pass, 
1. €., such by-laws as are reasonable and con- 
sistent with rights guaranteed him by the 
statutes of the State. 

The injury was unforeseen and death entirely 
unexpected and, being due therefore to acci- 
dental means, is covered by the language of the 
policy. 


\ppellee also claimed that immediate notice 


of the accident was not given the company and 
that proof of death was not filed within ninety- 


one days from the death of the member, as re- 
quired by the policy. 

It was clearly established that six days after 
r his tooth 
ellant wrote to the asso- 


death and 


death of insured and fifteen days aft 
was extracted, the ap] 
ciation, stating the fact, the date of 
the cause of death and requested the necessary 
papers, to make proof of death. Twenty-seven 
days after death, proof was made and filed with 
the association. It was claimed by the associa- 
tion that this notice and these proofs were not 
furnished under the accident policy but under 
a health policy which also had been issued, this 
insured by the defendant association. 

Held, however, that notice means notice with- 
in a reasonable time; and under the circum- 


stances this was a reasonable time, for several 
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days would necessarily elapse before the ap- 
pointment and qualification of a guardian to act 
for these children, who were the beneficiaries. 

Also held that all that the appellee was 
entitled to receive, under the notice and proof 
of death provision, was knowledge of the facts 
—this was accomplished by giving notice and 
furnishing proof under the health policy. No 
purpose would be served by furnishing a dupli- 
cate notice and proofs under the accident policy. 

Further the appellee, upon demand for pay- 
ment, absolutely denied liability under the pol- 
icy. Such denial was not based upon a failure 
to file proofs and is a waiver of objection in 
that ground, whether made before or after the 
time when proofs should have been furnished. 

The State statutes provide that any notice of 
a claim required by any contract as a condition 
precedent, shall not be valid unless such stipula- 
tion is reasonable—and a stipulation for a 
period less than ninety days has been previously 
held to be void. 

The by-law requiring proof of death to be 
made within a period of ninety-one days is un- 
reasonable and will not be held valid under the 
facts of this case. 

Further, no pleading or proof was made on 
the part of the appellee to show the reasonable- 
ness of the ninety-one day provision in the by- 
laws and, under the facts of this case, the clause 
requiring such proof within such time is un- 
reasonable and is therefore void. 

Judgment reversed and case returned for a 
new trial. 

International Travelers Associa- 
App. of Texas), 260 S. W. 


Francts 
tion (Ct. 
Rep. 938. 


US 
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FIRE 

Agent’s knowledge of chattel mortgage 
not imputed to company. Contract of fire 
insurance is indivisible if breach as to one 
item increases risk as to others. Fire policy 
covering farm building and contents is not 
divisible. 

Action was brought to recover a fire insur- 
ance policy which insured against loss by fire 
plaintifi’s farm buildings, household furniture, 
wearing apparel, stock and grain. 

The policy was issued on February 24, 1921 
On February 14, 1921, the plaintiff executed a 
chattel mortgage on the personal property cov- 
ered by the insurance policy to secure the sum 
of $1500. 

The policy provided that the policy should be 
void and of no effect if the insured incum- 
bered or suffered the property to become in- 
cumbered after the application had been signed 
without giving notice thereof to the secretary. 
rendered in favor of defend- 
Plaintiff claimed 


Judgment was 
ant and plaintiff appealed. 
that the company had notice of the execution 
of the chattel mortgage and, second, that the 
placing of the mortgage only voided the policy 
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Public Accountant 





Actuarial 


Actuarial 











HARRY C. LANDWEHR 
Certified Public Accountant 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Hubbell Building 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 














Prominent Agents and Brokers 














LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 

















mobile-Hartford National ae Casualty Co. 
American Equitable U.S. F Indemnity Company 
Fidelity-Phenix + tet Pas... America 
Insurance Co. mobile Insurance 
State Pa. BROKERS’ LINGS SOLICITED 
Actuarial 








Established 1865 
David Parks Fackler Edward B. Fackler 
William Breiby 


FACKLER, FACKLER & BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 








Joseph H. Woodward Richard Fondiller 
Harwood E. Ryan 
Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


75 Fulton Street New York 








DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. _ Telephone State 7298 
CHICAGO 





JULIAN C. HARVEY, F. A. I. A. 
CONSULTING 


ACTUARY 


CHEMICAL BUILDING SL. LOUIS, MO. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 














JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 


F. M. SPEAKMAN, C.P.A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Building 














FREDERIC S. WITHINGTON 


P.A.1. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 














Conservation Specialists 


The Otis Hann Company, Inc. 
“‘Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











Workmen's Compensation 
Liability and Casualty Lines 
Industrial Funds, ete. 





W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 

and STATISTICIAN 

1600 Bankers’ Trust Bldg. 
Philadelphia 














Consulting Engineers 











PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


LIFE INSURANCE—Ordinary, Intermediate, 


Group, Industrial and Special Classes, 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 








FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 
HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 





37 Wall St. Tel. Hanover 6718 New York City 
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THE SPECTATOR 


Miscellaneous Insurance 








Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 




















Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











as to the items covered by the chattel mortgage 
and that the policy was divisible. 

The fact relied upon to show notice to the 
company is that one of the mortgagees asked 
the company’s agent who procured the issuance 
of the policy what she should do with the chat- 
tel mortgage. The agent advised her to file it 
with the town clerk. This occurred some tirne 
after the policy was issued and was entirely dis- 
tinct from the issuance of the policy. The 
plaintiff did not call upon the agent in his 
capacity as insurance agent and it does not 
appear that he was advised that the chattel 
mortgage covered the property insured. The 
conversation itself was not for the purpose of 
giving notice to the insurance company. What- 
ever knowledge came to the agent as to the chat- 
tel mortgage was not acquired by him within 
the scope of his authority or duty as agent of 
the company. Under these circumstances the 
knowledge of the agent is not imputed to the 
principal. 

As to the divisibility of the policy—in this 
case the insurance policy covered farm build- 
ings and their contracts. That which increased 
the hazard as to one item of property neces: 
sarily increased the risk with reference to all 
items. The chattel mortgage presumably cov- 
ered all of the contents of the buildings, the 
furniture in the house and the stock and grain 
in the outbuildings. The personal property 
could not be subjected to an extra hazard with- 
out increasing the risk on the buildings. The 
policy cannot be treated as divisible and, if void 
as to the personal property, is void as to all 
the property covered by the policy. 

Bloomer vs. Cicero Mut. Fire Ins. Co. (Sup. 
Ct. of Wisconsin), 198 N. W. Rep. 287. 


LIFE 

Denial of liability is a waiver of filing of 
proofs of loss. 

The insured died in January 20, 1918; on the 
22d day of January, 1918, plaintiff notified the 
home office in writing of the death of the in- 
sured. The defendant association within thirty 
days of such death investigated the facts and 
stated to plaintiff that death did not result from 
causes covered by the insurance certificate. 

No final proof was made by plaintiff until 
November 16, 1920, for more than the period 
of ninety days called for by the policy and be- 
yond the period of two years within which suit 
must be brought under the provision of the 
policy. 

Policy provided (Section 10) : 
shall be maintained on this certificate after the 
expiration of two years from the date when 


“No action 


the final proof of claim is filed with the asso- 
ciation, unless otherwise provided by law.” 

Plaintiff claimed that, since no final proof 
of claim was filed until long afterward, this 
section did not go into operation. 

Held, however, that when the insurer abso- 
lutely denies all liability on grounds other than 
a failure to furnish notices of proof within 
time there is a waiver of proofs of loss, and 
the right of action under the policy accrues 
immediately. The limitation of two years pro- 
vided in section 10 of the policy is a complete 
bar to recovery. 

Judgment for the defendant affirmed. 

Bartley vs. National Business Mens Associa- 
tion (Sup. Ct. of Ohio), 143 N. E. Rep. 386. 


AUTOMOBILE 
Individual soliciting premiums with 


authority to receipt for premiums, deemed 
agent of insurer. 

Policy may be reformed to state real 
agreement where not sufficiently set forth in 
the policy. 

Brown, an agent of the defendant, called 
upon the plaintiff and asked him to take out 
a policy covering his automobile. Plaintiff 
stated that he desired a full or total average 
policy that would protect him against loss by 
fire, theft, libility and collision. 


Brown consulted his rate book and informed 


tornado, 


plaintiff that such a policy would cost (for 
three years) $100. The plaintiff assented and 
drew his check for $100, payable to Brown, 
and Brown then filled out an application, 
which plaintiff signed. However, the policy, 
as issued to plaintiff, did not cover loss oc- 
casioned by collision, and the plaintiff did not 
read or examine his policy until after the loss. 

The plaintiff then brought an action to re- 
form the automobile insurance policy and re- 
cover under the policy as reformed. 

The insurance application did not in terms 
mention collision insurance. 

The president of the company on trial pro- 
duced a rate card which he said was in force 
at the time, and which showed the rate on 
plaintiff's automobile for three years, except- 
ing collision insurance, to be $125, with an 
additional $65 for collision insurance. 

Held that defendant’s agent had authority 
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to state and quote a.rate for any kind of pol- 
icy which he was authorized to write. It was 
the intention of both parties to have the ap- 
plication include collision insurance, and it is 
plain that there was a mutual mistake of the 
parties. 

“Tt is a general principle, sustained by abun- 
dant authority, that if, by inadvertence, acci- 
dent or mutual mistake, the terms of the con- 
tract are not fully set forth in the policy, it 
may be reformed so as to express the real 
agreement.” 

Defendant claimed that the plaintiff was not 
entitled to a reformation of the policy, because 
he failed to examine promptly and discover 
that the policy failed to contain the provision 
which the insured wanted as to collision. 

However, the policy was long and difficult 
to read, and the court seriously doubted 
whether anyone other than a lawyer or an 
expert could know from a casual reading of 
the policy that it did not cover collision in- 
surance. 

The policy does not conform to the agree- 
ment, and this fact is either due to mutual 
mistake caused by defendant’s agent, or fraud 
on the part of the company in not issuing the 
right form of policy. Judgment of district 
court for reformation affirmed. Robinson vs. 
Union Automobile Insurance Company (Su- 
preme Court of Nebraska), 198 N. W. Rep. 
106, 





PERSONAL ITEMS 








Officers and directors of the New Amster- 
dam Casualty Company showed their affection 
and high esteem for J. Arthur Nelson, presi- 
dent of the company, by presenting him a fine 
open-face watch to commemorate his tenth anni- 
versary as president of the company. Mr. 
Nelson succeeded to his office when the Ameri- 
can Indemnity, which he had organized two 
years before, bought the New Amsterdam. The 
New Amsterdam now ranks twelfth among 
the surety companies of the country. 

H. A. Luther, vice-president of the North 
American Accident Company of Chicago, left 
last Thursday for Seneca, N. Y., where a week- 
end conference of the New York State agents 
is being held. 

R. J. Neckerman has been made superintend- 
ent of agents for the life and non-cancellable 
health and accident insurance departments of 
the Continental in addition to his duties as head 
of the commercial and health department. 

William H. Ryan has been appointed super- 
intendent of the Chicago branch of the Metro- 
politan Casualty. Mr. Ryan has formerly been 
superintendent at Chicago of the accident and 
health department of the Massachusetts Bond- 
ing Company. 

Frederick B. Kellam, New York manager 
of the Royal, sailed for England aboard the 
Aquitania on Wednesday of last week. Mrs. 
IXellam accompanied him and they will be gone 
for some time, Mr. Kellam combining busi- 
ness with pleasure and intending to make a 
survey of the conditions on the other side. The 
trip will provide a much needed rest for Mr. 
Kellam as well as an opportunity to see Europe. 

Willis O. Robb, manager of the New York 
Fire Insurance Exchange, had the honorary 
degree of doctor of laws conferred on him by 
Ohio Wesleyan University at its eightieth 
commencement in Delaware, Ohio, last week. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A:S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Tu1rD EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages = $3.25 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youne, B.A., F.R.A.S., and RicHarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Youn, and are elaborated in succeeding chapters by Mr. MASTERS. . 
The general, life, fire,smarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
bound in cloth, 








Price, post paid, $2.00 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50. 





Accountancy. By Francis W. Pixtey. An entirely new 
work dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 page 
cloth. Price, post paid, $2.40 

Pitmans Secretary’s Handbook. A complete secrtary's 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships.) Price, post paid, $2.50 





Principles of Marine Law. By LAwrencE Duckworth. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features, 

Price, post paid, $3.25 





Office Organization and Management. By Lawrence R. 


DicKsEE, M.Com., F.C.A., and H. E. BLatn. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 


organization under the most improved and up-to-date methods. 
315 pages, cloth. . ; 
Price, post paid, $3.00 


SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
ONSURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK 








WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 

We issue all Standard forms of policies, 

Agents wanted in Indiana and Ohio. 
JOHN W. DRAGOO, Secretary 








ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over $158,000,000.00 
Assets Over $10,000,000.00 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1. Liberal First Year Commissions 
2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 
3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C, 








Desirable territory open for General 
Agencies in Virginia, Florida and District 
of Columbia. Excellent opportunity for 
producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C, 











EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 

CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 














NEW and up to date polic 

contracts. REAL SERVIC 

to Policyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisfac- 
torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 


DES MOINES, IOWA 
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Southwestern Life Insurance Co. 
Dallas, Texas 


T. W. VARDELL, President T. L. BRADFORD, Vice-President 
Sound = Progressive = Successful 


Insurance in Force over $112,500,000 
Assets over 12,100,000 


Operates in Texas only 
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GOOD BETTER 


AS 
THE ZU 
BEST ASSURANCE NC COMPANY Bhi 


6t Lou's, >, 
Are you Interested In liberal First Year Commissions? Are you interested In non-forfeltable 
renewals? Are you Interested in a direct Home Office Contract? Are you interested In 
close co-operation and assistance? If you can show a clean record and wish to locate in 
the following territory, Missouri, Illinois, Minnesota, Texas, Oklahoma, Kansas, Ohlo, 
West Virginia. 
Get busy at once, write Frank W. Engel, Agency Manager. 


AMERICAN NATIONAL ASSURANCE CO. 


ST. LOUIS MISSOURI 








INTER-OCEAN CASUALTY COMPANY 


Cincinnati, Ohio 
Established in 1903 


“A Forward going Company, 
Gain in Premium Income 1923 
$556,000.00 
Total Premiums for year 
$1,453,816.89 


Net admitted Assets 
$533,403.79 


Licensed to transact Health and Accident Insurance of all kinds in 32 States 


For information concerning unoccupied territory write Home Office 


J. W. SCHERR, President 


W, G. ALPAUGH, Secretary 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, ggg John J. Gallagher, Treasurer 

. E. Bryan Kyle, Medical Director 


Independence oa Philadelphia, Pa. 




















LIBERTY NATIONAL LIFE INSURANCE CO. 
CAPE GIRARDEAU, MO. 


OLD LINE—LEGAL RESERVE 
PARTICIPATING—NON-PARTICIPATING 
STANDARD—SUB-STANDARD 


NON-FORFEITABLE RENEWAL CONTRACTS 


General Agents Wanted 
In 
Illinois, Missouri and Louisiana 





GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 








presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia and Michigan. 


Address ERNEST C. MILAIR, Vice President and Sec’y 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 

CREDIT 

BOILER 

LANDLORDS 
ELEVATOR 

GENERAL LIABILITY 


Established 


LONDON GUARANTEE & ICCIDENT | 00, Ltd, 


Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers. 145 Milk Street, Boston; Mass. 


‘au LONDON 
ENCLAND 

















Mi ASSETS OVER} 
y $7,000,000.00 | 


4 ORGANIZED 3. 
1801 


GUARANTEE FUND 
LIFE 
ASSOCIATION 
OMAHA 
Pure Life 


Insurance 
Protection 


Attractive 
Contracts for 
Men of Ability 


| 


YOU may be the fellow we want. 
WE may be the Company you want. 


LOUISIANA STATE LIFE INSURANCE CO. 
HOME OFFICE SHREVEPORT, LA. 
J.C. EVERETT, Mer. J. E. LEEPER, Mer., 
317 Wilson Bldg. P. O. Box 1077, 
Dallas, Texas Little Rock, Ark. 


Will open new terri- 
tory if justifiable. 

















We have a few desirable openings in Michigan, 
Kentucky, West Virginia, Alabama and North Carolina 
for experienced aggressive men with general agency 
qualifications. 


5.4% on instalment set- 
tlements. 

$12,000,000 Assets 

$102,000,000 insurance in 
force 


Participating 
Non-Participating 
Age Limits 10 to 65 
Disability Income 
Double Indemnity 


Atlantic Life Insurance Company 
RICHMOND VIRGINIA 
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GET YOUR SHARE—DON'T LEAVE IT 10 OTHERS 
NORTH CAROLINA and Eastern 


SOUTH CAROLINA District Managers Wanted in pros- ALABAMA 
A. L. Woods, Mgr. perous open territory. Meyer Levine, Mer., 
P. O. Box 161, No. 3 Steiner Blug., 
Greensboro, N. Car. For Agencies in Alabama, Georgia, Birmingham, Ala. 

SOUTH CAROLINA North Carolina, South Carolina, and MISSISSIPPI 
J. F. Ouzts, Jr., Mer., Mississippi, write our Managers for W. D. Ratliff, Mgr., 
210 Amer. Bank Bidg., your district. 515% E. Capitol St., 
Greenwood, S. Car. Jackson, Miss. 

SOUTH GEORGIA For District Agencies in other States, — y fey ai 
E. M. Thweatt, Mgr. write our Home Office. Drew, Miss. 


Tifton, Ga. 


= ESERVE LOAN LIFE 


Sam INSURANCE COMPANY 
——"_—«XINDIANAPOLIS, INDIANA. — 



















